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Opening 
an account 


Our valuable booklet — yours 
for the asking —explains 
clearly and concisely how to 
Open a brokerage account and 
engage in securities transac- 
tions. * Subject headings in- 
clude such informative items 
as — Buying Stocks — Selling 
Stocks — How Stock is “Sold 
Short” — Stop Orders — Divi- 
dends—Odd Lot Transactions. 
¢ The booklet also defines a 
number of stock market terms. 





We will mail your copy with- 
out obligation. Write for 
Booklet F-21. 


Brewers 


Members New York Stock Exchange 
_ Principal Security & Commodity Exchanges 


One Wall Street * New York 5, N.Y. 
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CoMMON DIvIDEND No. 195 


A dividend of $.625 per share 
on the no par value Common 
Stock has been declared, payable 
October 28, 1955, to stockholders 
of record at the close of business 
on October 7, 1955. 
Checks will be mailed. 

H. R. FARDWELL, Treasurer 
New York, September 28, 1955. 
































A regular quarterly dividend 


of 30c per share has been de- 
clared by Daystrom, Inc. Checks 
will be mailed November 15th 
to shareholders of record Oc- 
tober 27th. 
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WHY THIS SIGN 
IS YOUR GUIDE TO 
FINER TELEVISION 


RCA's 36 years’ experience 
is yours to share in TV— 
black-and-white or color 


When the time comes for you to purchase 
a TV set and enjoy the most fabulous 
medium of entertainment ever created 
for the home, here are facts that will help 
you make the right decision. 

To pioneer and develop television, in 
color as well as in black-and-white, called 
for a special combination of practical ex- 
perience, great resources and research 
facilities in the fields of communications 
and electronics. 

RCA was well qualified to do the job: 


EXPERIENCE: RCA has been the recog- 
nized leader in radio communications 
since its formation thirty-six years ago. 
Its world-wide wireless circuits, estab- 
lished in 1919, and its development of 
electron tubes, laid the groundwork for 
radio broadcasting in 1920... and the 
first nationwide radio network in 1926. 

Radio broadcasting led to television— 
and in 1939 RCA made history by intro- 
ducing black-and-white TV as a service 
to the public. 

Dr. V. K. Zworykin of RCA invented 
the Iconoscope, or television camera tube, 
and he developed the Kinescope, now uni- 
versally used as the picture tube. 


RESOURCES: Pioneering and develop- 
ment of color TV has been one of the 
most challenging and expensive projects 
ever undertaken by private industry. To 
date, RCA has spent $50,000,000 on color 
TV research and development, in addi- 
tion to the $50,000,000 previously spent 
in getting black-and-white TV “off the 
ground” and into service. 


RESEARCH FACILITIES: RCA has one 
of the most complete, up-to-date labora- 
tories in the world—the David Sarnoff Re- 
search Center at Princeton, N. J. It is the 
birthplace of compatible color television 
and many other notable electronic devel- 
opments, 

No wonder that you can turn to RCA 
to find all of the essentials of quality and 
dependability born only of experience. 

In addition, the RCA Service Company, 
manned by a corps of trained technicians, 
operates service branches in all principal 
television areas. No other organization is 
so thoroughly equipped to install and ser- 
vice your television set, as well as any 
other RCA product. 


RADIO CORPORATION 
OF AMERICA 


Electronics for Living 








WHAT BUSINESS 
OUTLOOK NOW? 


Rate of gain in production will slow due to tighter 
credit and shortage of labor and materials, but the 


recent stock market break won't turn the rising tide 


he last time a stock market break 
comparable to that of September 
26 took place, it was followed shortly 
by the onset of the worst depression 
in history. The recent selling flurry 
was caused by a sharp jolt to inves- 
tors’ confidence in the political out- 
look; if businessmen were to show 
the same reaction the resulting cur- 
tailment in inventory accumulation 
and in expansion and modernization 
plans could easily bring the business 
boom to an end. The scarcity and 
high cost of credit, relative to the 
conditions which have prevailed dur- 
ing most of the postwar period, also 
could be regarded as factors capable 
of causing a business downturn. 
However, practically no one ex- 
pects any such contingency. It does 
seem unduly optimistic to anticipate 
a continuation of the sharp rate of 
gain witnessed over the past year, 
which has carried the Federal Re- 
serve Board’s index of industrial out- 
put from 123 to 140, for a number 
of industries are already bumping 
against ceilings imposed by presently 
available supplies of labor, materials 
or production capacity. Restrictive 
credit measures will also tend to slow 
the rate of gain over coming months, 
but that is just what they are designed 
to do. The intention of this policy is 
to prolong the boom by preventing 
the development of speculative ex- 
cesses which, if permitted, would 
probably bring it to an untimely end. 
This goal is likely to be achieved. 
Credit restrictions have not been car- 
ried to such a point as to constitute 
any real handicap to legitimate busi- 
ness operations, and even the possi- 
bility of a dip in business confidence 
stemming from President Eisenhow- 
er’s illness will probably induce credit 
authorities to follow a less rigorous 
course than they might otherwise have 
deemed advisable. Any signs of 
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slackening in business will undoubted- 
ly bring such stimulating moves as 
open market purchases or lower mem- 
ber bank reserve requirements. 
Basically, business conditions are 
thoroughly sound. As was pointed out 
last week (page 3), inventories are 
in healthy condition relative to pres- 
ent and probable future sales volume. 
Since that discussion was written, the 
Department of Commerce has re- 
leased data covering the performance 
of manufacturers during August. 
Their stocks of goods rose somewhat 
during the month, but their sales and 
particularly their new orders rose a 
great deal more sharply. New orders, 
at $29 billion, compared with a pre- 
vious recovery peak of $27.8 billion. 
There is a continuing need for busi- 
ness to add to its holdings rather than 
any pressure to liquidate them. 
Capital outlays, another vital busi- 
ness prop, are also strongly on the 
upgrade. Spending plans for the third 
and fourth quarters have been revised 
upward to annual rates of $29 billion 


and $29.7 billion, respectively, against 
$25.65 billion in the first quarter and 
a previous peak of $28.8 billion in 
the third quarter of 1953. These plans 
have not been drawn up to take ad- 
vantage of any short range business 
surge, but to take care of definite 
and measurable long term needs in 
the field of capacity expansion and 
cost reduction. A number of com- 
panies have stated that the uncertain- 
ties stemming from the President’s 
illness will not affect their spending 
plans; some have even announced 
new or additional programs. 
Although non-farm housing starts 
snapped back somewhat in August 
after declining in June and July, it 
is unlikely that the pace of early 1955 
can be maintained after the stiffer VA 
and FHA mortgage terms start to 
take effect. At least a moderate de- 
cline also appears likely for automo- 
bile production even though manu- 
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Progress Is Keynote 
For the Oil Industry 


One of the nation's largest industries, petroleum 


has enjoyed a long term growth in demand which has 


rendered it relatively immune to cyclical factors 


os of the out- 
standing char- 
acteristics of the 
petroleum industry 
is its sheer size. 
The total invest- 
ment in this group 
runs far into the 
tens of billions of 
dollars ; yearly pro- 
duction and _ con- 
sumption figures 
have been ex- 
pressed in billions 
of barrels for more 
than two decades. 
Its growth to its ~ | 
present stature has Standard Oil (N. J.) 
been due in large part to events in 
other fields — notably the invention 
and development of the automobile, 
the oil burner for heating and the 
diesel locomotive — but these cannot 
be regarded wholly as lucky accidents 
to which oil men made no contribu- 
tion. 





Overcome Many Obstacles 


In addition to aiding in the actual 
development of these markets, the oil 
industry has stimulated their con- 
sumption of its products by steady 
improvements in quality and relative 
reductions in price. In doing this, the 
group has been forced to overcome 
some formidable technical and mar- 
keting problems. Its success in doing 
so has been outstanding; it has not 
only been able to keep its customers 
supplied with the constantly increas- 
ing volume of oil products they re- 
quire, but has done so at a profit in 
almost all years. 

The strong and nearly uninter- 
rupted uptrend in demand which has 
been in evidence over a long period 
has had a great deal to do with this. 
But even the favorable secular trend 
in oil requirements might not have 
been enough to keep the industry on 
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an even keel financially without the 
exercise of a great deal of ingenuity 
on the part of management. The 
group has a number of serious prob- 
lems not shared by any other indus- 
try; these have brought trouble at 
times, but never disaster. 

One is the constant uncertainty as 
to the probable supply of crude oil. 
When a large new field is found (as 
in 1930, with the discovery of East 
Texas reserves), supply patterns are 
drastically rearranged without any 
compensating rise in demand, and on 
occasion prices have been severely af- 
fected. In recent years, the nature of 
this problem has changed somewhat ; 
it happens that there have been no 
new discoveries of sufficient size to 
upset the price structure, and instead 
of worrying about a possible over- 
supply of crude during the short run, 
oil men have had to work hard to 
maintain reserves adequate to meet 
demand some years hence. 


Seek New Sources 


Underground reserves have been 
maintained at constantly rising lev- 
els, but the search for new oil sources 
grows more difficult—and more cost- 
ly—every year. The most promising 
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areas in this country have all been 
probed by now, and the industry has 
had to resort to new exploration tech- 
niques, deeper drilling, directional 
drilling, offshore drilling and more 
advanced secondary recovery meth- 
ods in order to stay one step ahead 
of demand. In addition, of course, 
some of the larger companies have 
acquired important foreign interests, 
notably in Venezuela and the Middle 
Fast. 

Another problem peculiar to this 
field is the diversity of its products, 
and the seasonal and secular changes 
in demand for various individual 
items. Some years ago gasoline was 
the group’s most important money 
product and the summer its most ac- 
tive season. In attempting to build 
up adequate gasoline stocks during 
the winter, in order to meet the fol- 
lowing summer’s demand, the indus- 
try sometimes accumulated excessive 
stocks of the product, with unfavor- 
able effects on prices and earnings. 


Aids Demand Pattern 


More recently, heating oil has ac- 
quired much greater importance, and 
since seasonal fluctuations in its use 
are even more drastic than in the case 
of gasoline, a still greater degree of 
flexibility’in refining operations has 
been required. But the growth in de- 
mand for heating and diesel oil has 
been a great advantage; it has per- 
mitted a more even spread of refining 
activity throughout the year without 
the danger of building up excessive 
stocks of one product, and has per- 
mitted refiners to cut down their pro- 
duction of relatively unprofitable 
residual fuel. 

Although a few dozen large inte- 
grated companies account for a large 
proportion of the industry’s activities 
in al! its divisions, there are many 
small refining organizations and an 
even larger number of small pro- 
ducers. Thus, relative price trends 
for crude and for finished products 
are by no means always parallel, and 
sometimes the unit engaged primarily 
or solely in refining finds its margins 
narrowing painfully. This was true, 
for instance, in early 1954. 

The greater importance of heating 
oils places the industry at the mercy 
of weather conditions. It must build 
up large enough heating oil stocks by 
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~~ gas, the invisible vapor 
that now supplies 25 per cent of 
the nation’s energy requirements, con- 
tinues to show a strong growth trend 
despite the fact that gas use has al- 
ready expanded two and one half 
times since 1945. At the end of 1954 
. about 21.9 million customers in the 
United States were using natural gas 
and sales approximated 5.9 trillion 
cubic feet. But conservative estimates 
by the American Gas Association in- 
dicate that by the end of 1957 there 
will be 25.7 million natural gas cus- 
tomers using more than 6.9 trillion 
cubic feet. 

Last year, the gas utility and pipe- 
line companies spent more than a 
billion dollars to construct new facili- 
ties and expand existing plant. How- 
ever, there is still a shortage of gas to 
meet the full demand of customers in 
many areas and the industry—which 
now has gross assets of more than 
$14 billion—is expected to spend 
nearly $4 billion more in the four 
years 1954-1957. Sizable additions 
will be made to the national pipeline 
network which stretched over 413,000 
miles at the end of 1954. And impor- 
tant gas storage projects are planned, 
permitting a substantial increase in 
the space heating service potential 
without construction of new pipeline 
facilities. Gas is pumped into the 
storage space (these are usually de- 
pleted gas fields) during summer 
periods of low demand; then during 
winter months, additional gas is avail- 
able to meet peak demand. 


Demand Varies Widely 


The most economic way to operate 
a pipeline is to keep volume as high 
and constant as possible. Yet, when 
the weather turns warmer, furnaces 
go off, and when a cold spell arrives, 
everyone demands more gas for heat- 
ing. Such wide variations in the de- 
mand pattern of the space heating 
market resulted in the expenditure of 
$50 million by the gas industry on 
underground storage facilities last 
year. 

Reserves of natural gas continue 
more than ample to serve the existing 
and potential market. At the end of 
1954, the total proved recoverable re- 
serves of natural gas in the United 
States amounted to 211.7 trillion 
cubic feet, up slightly over the pre- 
vious year-end, despite a record with- 
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Natural Gas 
Still In 
Growth Phase 


Markets have been expanded 
to cover almost the entire 
country but further growth 
in customers and revenues 


is likely. Chief uncertainty 


is in regulatory sphere 


drawal during the year of 9.4 trillion 
cubic feet. Most of the country’s 
proved reserves are owned or con- 
trolled by the large oil companies, 
though many integrated gas and pipe- 
line companies also control important 
reserves. 

Meanwhile, rapid growth continues 
for liquefied petroleum gas (popu- 
larly known as “bottled gas”) which 
is a by-product of the refining of 
crude oil and processing of natural 
gas. Bottled gas is now used by 
nearly nine million customers, largely 
in farming, resort, or suburban areas. 
Important markets are water and 
space heating, clothes drying, cooking 
and refrigeration ; chemicals and syn- 
thetic rubber account for a large us- 
age; and another growing market 
consists of fuel for tractors, trucks, 


and buses. Sales of LP gas are ex- 
pected to rise to 5% billion gallons 
this year, up eight per cent over 1954, 
and a comparable rate of gain is 
anticipated by the industry over the 
next few years at least. 

In June 1954, the Supreme Court 
ruling in the Phillips Petroleum case, 
in effect, made the previously unregu- 
lated natural gas producers subject 
to regulation by the Federal Power 
Commission. Thus, in selling to an 
interstate pipeline, the producer of 
natural gas steps into the flow of 
interstate commerce and becomes 
subject to Federal jurisdiction. This 
has touched off a heated battle in 
Congress over legislation which 
would exempt natural gas producers 
from direct Federal rate regulation. 
A bill to effect this has passed the 
House but still has to be approved by 
the Senate. 

The controversy has not only raged 
between representatives of the pro- 
ducing states and northern consuming 
interests, but also between various 
segments of the gas industry itself. 
Consolidated Natural Gas officials, 
for example, have opposed a general 
removal of Federal price control over 
producers, contending that unregu- 
lated price contracts providing for 
automatic increases can disrupt the 
operations of gas utilities. Officials 
of Consolidated Edison (N. Y.) be- 
lieve that certain forms of escalation 
contracts should be eliminated, while 
Brooklyn Union Gas similarly op- 
poses escalation clauses which provide 
for periodic increases in gas prices 
over the contract period or allow a 
producer to raise prices whenever 
another producer in the same field 
obtains a higher price. 


Problems Are Complex 


On the other hand, the thousands 
of producers who sell their gas to 
interstate pipelines do not want to 
be classed as public utilities because 
the risks involved in the search for 
oil and gas are so great that a public 
utility rate of return would not justify 
their continuance in business. While 
the interstate pipelines, which pur- 
chase the natural gas from the pro- 
ducer and sell it to the distributor, 
are (like the distributors) public utili- 
ties — the producer’s business has 
none of the characteristics of a pub- 
lic utility. Furthermore, since two- 
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thirds of our gas comes from oil wells, 
how can the gas costs be separated 
from oil costs? 

The problems are extremely com- 
plex but it seems likely that a com- 
promise satisfactory to producer and 
consumer interests will eventually be 
worked out. In the meantime, of 
course, the uncertain regulatory pic- 
ture has hampered the market per- 
formance of natural gas issues but 
any clarification of the regulatory out- 
look should, conversely, be reflected 
in improved market prices. For the 


longer term, the natural gas industry 
remains an attractive media for in- 
vestment in view of the favorable 
prospects for further development of 
existing markets, the price advan- 
tage which gas enjoys in many con- 
suming areas over competing fuels, 
and the substantial proved reserves of 
gas which are available. Although 
the dynamic gains of recent years may 
give way to a period of consolidation 
and digestion, the group is still en- 
titled to the classification of a 
“growth” industry. THE END 


Pepsi’s Profits Continue Climb 


Second largest Cola maker has hung up a series of 


annual earnings gains; record in sight for this 


year. Shares not cheap, but earnings may catch up 


rom all indications this will be the 

fifth consecutive year that the 
Pepsi-Cola Company has reported 
better earnings than the year before. 
With 74 cents a share earned in the 
first half, estimates are that the com- 
pany may net $1.50 a share for the 
full year against $1.07 in 1954. 


Growing Like Topsy 


The company is the world’s second 
largest soft drink maker (Coca-Cola 
is first) and the fastest growing. 
Pepsi-Cola’s annual rate of domestic 
sales growth tops that of the soft 
drink industry as a whole. And while 
Pepsi’s sales increased 12 per cent 
last year Coca-Cola’s dropped 3 per 
cent from 1953. ' 

More than 60 per cent of all soft 
drinks sold are cola drinks. Despite 
competition from other products the 
industry more than holds its own. In 
the past 25 years the per capita con- 
sumption of coffee has increased by 
39 per cent, tea six per cent and 
milk not at all. During this same 
period the per capita consumption of 
soft drinks increased by 234 per cent. 
The popularity of soft drinks did not 
come about because there was nothing 
else to drink. During this time legal 
beer returned and frozen fruit juices 
were introduced. 

Another boost to Pepsi’s sales has 
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come from the company’s all-out 
effort at distribution. Almost half the 
total consumption of soft drinks is of 
cold-bottle sales for on-the-premises 
consumption. Yet five years ago 
Pepsi largely ignored this fact. The 
trouble was and still remains the large 
capital investment in the vending ma- 
chines which are necessary to make 
Pepsi available to people in factories, 
offices, schools and the like. In the 
intervening years the company has 
gone into this field in a big way. In 
the first six months of 1954, for in- 





Pepsi-Cola Company 


Net Earned 


Sales Per Divi- 

Year (Millions) Share dends Price Range 
1940... $24.4 $1.02 $0.17. 13%— 5% 
1941... 375 164 083 10 — 6% 
1942... 38.5 1.10 0.75 10 — 5% 
1943... 482 112 0.63 19%— 9% 
1944... 468 102 083 26%—22% 
1945... 43.1 0.90 0.83%4 38%—21 

1946... 45.0 1.09 0.90 40%—21Y% 
1947... 564 1.18 0.95  34%—22 

1948... 466 0.55 0.42% 244%— 7y% 
1949... 45.6 0.37 0.20 12 —8 

1950... 40.1 0.28 None 12 —7% 
1951... 46.7 0.46 None 123%4— 8% 
1952... 53.2 0.67 0.35 l11R%— 8% 
1953... 66.1 0.95 0.25 1534—103%4 
1954... 74.2 1.07 0.90 183%—13% 


Six months ended June 30: 


ee ee: See ee 
1955... N.R. 0.74 a$0.60 a2454—17% 


a—Through October 5. 





N.R.—Not reported. 





stance, the company and its bottlers 
spent over $3 million for vending ma- 
chines, more than in any other period 
of twice that length. 

Close alliance with its bottlers is a 
basic necessity for Pepsi does not 
complete the manufacture nor distrib- 
ute the bottled product. The com- 
pany manufactures a concentrate or 
syrup, sells that to local bottlers fran- 
chised exclusively for a given terri- 
tory, and the process of manufacture 
and packaging is completed in the 
local bottling plant. 

Thus how well the bottler does de- 
termines Pepsi’s sales. All reports 
are that they are doing fine. President 
Alfred Steele expects that over 50 
domestic bottlers will be selling from 
one million to more than ten million 
cases of Pepsi a year by the end of 
1955. In 1950 there were only 15 
whose sales exceeded one million 
cases a year. There is an expansion 
in facilities too. Last year 20 new 
bottling plants were opéned ; this year 
34 others are expected to open in 
the U. S., 19 abroad. 


Adds Schweppes Line 


Today there are reports that Coca- 
Cola is testing a lemon drink in the 
South. While denied, it is known that 
the industry would be happy to have 
another flavor as popular as cola. 
Pepsi-Cola admits it experiments 
with other flavors although to date it 
has stayed with the cola. The com- 
pany has already diversified some- 
what. In 1953 Schweppes Quinine 

ater was introduced in the New 
York area and then to 48 other cities 
in major market areas. Schweppes 
Club Soda and Schweppes Ginger Ale 
have been added. By the end of the 
year these mixers will be available in 
70 markets. . 

The high cost of aggressive mer- 
chandising, distribution and the in- 
troduction of Schweppes have held 
Pepsi’s earnings down. Yet these ex- 
penditures are necessary if the com- 
pany is to build volume. But while 
the company is fast growing it has a 
long way to go before nearing the 
$243.2 million sales chalked up by 
Coca-Cola last year. The stock, which 
recently sold around 20 and yields 4 
per cent on the 80-cent dividend, is 
not statistically cheap, but the issue 
does have longer term growth po- 
tential. 
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dl Stocks To Pay 


Year-End Extras 


Special December and January payments should set 
new record. Here's a list of candidates for liberal 


shareholder treatment. Best situated issues starred 


ntering into the final quarter, 


there appears to be little doubt 
that 1955 will be a banner year for 
corporate dividend payments. The 
economy is spinning along in high 
gear and with no significant slow- 
down in immediate sight, profits after 
taxes are expected to push past the 
$21 billion mark into new high 
ground. Following right along, total 
1955 dividend disbursements seem 
certain to hit an all-time high of about 
$10.8 billion. 


Traditional Reappraisal Time 


The most fruitful time of the year, 
dividend-wise, usually comes near the 
end. This is the period when direc- 
tors examine past results and future 
prospects, and then weigh the possi- 
bility of declaring extra payments or 
increases in the regular rate. Based 
on the actions already taken by some 
firms and the current general state 
of prosperity, the year-end crop of 
dividends that will be forthcoming in 
the weeks ahead promises to be a 
bountiful one. 

In the accompanying list are 51 
stocks regarded as among the strong- 
est candidates for year-end extras in 
1955. All of these companies made 
extra payments in 1954, and some 
have already made such disburse- 
ments this year. 

Dividend policies, however, are 
by no means uniform. In some cases 
(Anchor Hocking, Distillers Corp.- 
Seagrams, Great Northern Paper, for 
example) the same quarterly rate 
that was in effect during 1954 has 
been continued this year. In others 
(American Can, du Pont and Gen- 
eral Motors) the current quarterly 
rate is higher than last year’s, so that 
with or without a year-end extra, 
1955 dividends will at least equal or 
exceed the 1954 total. 

Some companies can be expected 
to lift the regular rate instead of pay- 
ing an extra, while others may liber- 
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alize current quarterly disbursements 
and at the same time declare an extra. 
On the other hand, total 1955 pay- 
ments on some of the issues included 


in the table below will only equal the 
year-earlier figure. 

Although the year-end dividend 
cutlook is quite encouraging, inves- 
tors should consider as well the long- 
term operating records of individual 
companies before making a final de- 
cision on the merits of a particular 
stock. Also to be borne in mind is the 
fact that in most cases the probability 
of an extra is already discounted at 
present market prices. The ten issues 
which appear in the best position at 
the moment in terms of earnings and 
dividend potentials have been marked 
with a star. 


Candidates for Year-End Dividends 


——Paid in 1954——__, +Paid Recent 

Regular *Extra Total 1955 Price § Yield 

* American $1.40 $0.15 $1.55 $1.55 43 a4.7% 
* American Chicle .......... 2.50 0.50 3.00 2.12% 63 48 
American Home Products... 2.40 0.60 3.00 2.50 80 3.8 
Anchor Hocking .......... 1.60 0.20 1.80 1.20 36 5.0 
Armstrong Cork .......... 1.00 0.33 1.33 0.90 28 48 
*Atchison,Topeka & S. F.... 5.00 2.00 7.00 7.00 136 Sh 
Ss cows euawseees $1.80 1.00 s2.80 1.80 64 44 
BS 2.80 1.00 3.80 3.20 101 3.8 
oo re 2.00 1.00 3.00 $1.50 125 2.4 
Chesebrough-Pond’s ....... 3.00 1.00 4.00 2.25 78 5.1 
Re eer 2.00 0.25 2.25 2.35 45 a5.2 
*Cluett, Peabody .......... 2.00 0.50 2.50 1.50 42 6.0 
eee 4.00 1.00 5.00 3.00 126 4.0 
Corning Glass Works...... 0.40 0.80 1.20 0.75 64 1.9 
Cream of Wheat........... 1.60 0.25 1.85 1.60 32 5.8 
Distillers Corp.-Seagrams ..___ 1.20 0.50 ¢1.70 0.90 46 3.7 
NE dees wo ahad wae ac £3.00 2.50 5.50 4.00 214 2.6 
Eastman Kodak ........... 1.80 0.20 2.00 $2.20 79 a2.8 
Firestone Tire & Rubber... 1.50 0.37% 187% 2.00 75 a2.7 
i as dint om ws 2.00 1.00 3.00 1.80 38 7.9 

General Motors ........... $3.00 2.00 5.00 3.50 139 4.2 ~ 
eee 1.25 0.50 1.75 1.25 42 a4.8 
Great Northern Paper..... 2.40 0.60 3.00 1.80 82 3.6 
Hercules Powder ......... 2.20 0.80 3.00 1.80 114 2.6 
International Nickel ....... 2.00 0.90 b2.90 1.75 78 3.7 
*Johns-Manville ........... 3.00 1.25 4.25 2.25 83 5.1 
Johnson & Johnson ....... 1.40 0.25 1.65 1.30 70 2.4 
* Kroger et a ey 1.80 0.20 2.00 1.35 42 48 
*Liggett & Myers.......... 4.00 1.00 5.00 3.00 70 7.1 
Lone Star Cement ........ 1.60 0.60 2.20 1.50 63 3.5 
*MacAndrews & Forbes..... $1.50 1.50 3.00 3.00 51 5.9 
McGraw Electric ......... 1.50 0.50 2.00 1.50 48 42 
National EE ae 2.00 2.00 4.00 2.50 60 6.7 
Otis re 2.87% 0.25 3.12% 3.00 66 4.7 
Penick & Ford............ $1.50 1.00 2.50 1.50 48 5.2 
Penney (J. C.) Co.......... 2.00 1.50 3.50 3.95 98 a4.0 
Pennsylvania Salt ......... $1.20 0.65 1.85 1.20 47 3.9 
Pepperell Mfg. ........... 3.00 1.00 4.00 3.00 63 a5.9 
eae tive atau aa 1.60 0.40 2.00 1.20 53 3.8 
io el 1.00 0.35 1.35 0.75 41 3.3 
Phelps Dodge ............ 2.60 0.40 3.00 2.35 52 5.8 
SL eee 3.00 0.50 3.50 2.25 74 4.7 
Sears, Roebuck ........... 2.30 0.75 3.05 3.00 106 2.9 
rs $1.50 1.00 2.50 1.80 45 5.6 
Socony Mobil Oil.......... 2.00 0.25 2.25 1.50 57 3.9 
*Standard eee 2.00 0.15 2.15 1.50 38 5.7 
*Sterling Drug ............ 2.00 0.25 2.25 1.70 51 a4.7 
Tung-Sol Electric .... .... 1.00 0.25 1.25 0.75 28 4.5 
Union Bag & Paper........ 3.00 0.50 3.50 2.25 98 3.6 
Union Carbide ............ 2.00 0.50 2.50 1.75 102 a2.9 
Westinghouse Electric .... 2.00 0.50 2.50 1.50 60 4.2 





x Issues in best position. *Not paid at year-end in all cases. {Paid or declared through October 5. 


tThree quarterly payments. § 


: Based on 1954 payments. a—Based on indicated current rate. b—In U. S. 
funds less 15% non-residence tax, c—In Canadian funds less 15% non-residence tax. 


s—Plus stock. 
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News and, Opinions on Active Stocks 





Consult individual Stock Factographs for further vital in- 
formation and statistical data on these issues. Opinions are 


based on data and information regarded as reliable, but 


Addressograph-Multigraph B 
Now at 111, shares rank as a busi- 
nessman’s commitment with some 
growth characteristics. (Paid $3 plus 
3% stock in 1954; $4 and 3% stock 
so far this year.) Profits for the 
fiscal year ended July 31 are believed 
to have reached $8 a share, compared 
with $5.92 on three per cent fewer 
shares in 1953-54. The improvement 
resulted from a year-to-year sales 
gain of about 10 per cent and in- 
creased dividend receipts from the 
British subsidiary. The near-term 
outlook remains bright, with demand 
for an enlarged line of products con- 
tinuing strong and selling prices aver- 
aging higher. Sales of custom-made 
equipment are increasing and the ad- 
dition of electronics products and a 
portable Addressograph holds con- 
siderable long-range promise. 


Atchison, Topeka & S. F. > 

Shares (134) of this largest trans- 
continental system constitute one of 
the more favorably situated rail equi- 
ties, yielding 5.2% on $7 annual divi- 
dend. Revenues for the first eight 
months of 1955 rose 9 per cent over 
the 1954 period. Greater miscellane- 
ous income offset increased operating 
expenses and heavier equipment 
rentals and earnings increased to 
$8.62 per common share compared 
with $6.77 a year earlier. Full year 
earnings are expected to approxi- 
mate the $14.62 per share of 1953, 
from which profits receded to $12.35 
in 1954. Income in 1955 from the 
company’s subsidiary engaged in oil, 
lumber and mineral operations should 
at least equal the $1.43 per common 
share reported in 1954. 


Baltimore Gas & Electric A 

Stock is high grade, and at 35 pro- 
vides a 4.3% yield from 1955 divi- 
dends totaling $1.50. (Paid $1.40 in 
1954.) New electric and gas loads 
already contracted for by industrial 


8 


and commercial consumers will pro- 
vide company with $3.5 million addi- 
tional annual revenues. For the first 
eight months of 1955 nearly 12,000 
new dwelling units, a new record for 
the Baltimore area, were built. Con- 
sequently an order has been placed 
for a second 125,000 kw generating 
unit at the Wagner Station, to be 
completed by early 1959. The first is 
scheduled to begin operating next 
spring. During August and Septem- 
ber, $8.5 million was borrowed from 
banks pending sale of long-term se- 
curities. Eight months comparisons 
show earnings of $1.55 per share in 
1955 vs. $1.32 in 1954. 


Carriers & General . 

At 22, shares of this diversified 
closed-end investment trust are sell- 
ing at a considerable discount from 
net asset value. (Paid $1.20 in 1954; 
37'¥%4c so far this year.) Net asset 
value at June 30 reached a new peak 
of $26.14 per share, up 37 per cent 
from the $19.02 reported a year ago. 
Investments in the latest balance 
sheet were carried at an average cost 
of $7 million although the current 
market value exceeds $16 million. At 
the 1954 year-end, common stocks 
accounted for 87 per cent of net in- 
vestment assets and preferred stocks 
6 per cent. 


* Investment trusts not rated. 


Certain-teed Products C+ 

Operating results will continue to 
reflect variations in building activity; 
recent price 25. (Paid $1.12%4 in 
1954; $1 so far this year.) Having 
substantially strengthened the com- 
pany’s financial position since it took 
over in 1944, Certain-teed’s present 
management has now embarked on an 
expansion-through-acquisition cam- 
paign. A major step was the pur- 
chase of Wm. Cameron & Company 
last year, and more recently Certain- 
teed increased its interest in Valspar 


no responsibility is assumed for their accuracy. The opin- 
ions expressed should be read in line with the investment 


policy outlined each week on the Market Outlook page. 


Corporation to 63 per cent of total 


capitalization and bought most of the 
shares of Gold Seal Asphalt Roofing 
Company. With construction - still 
booming and the sales base expanded, 
1955 volume is estimated at $120 
million as against $75 million last 
year. Full-year earnings are expected 
to exceed $3.50 a share, up sharply 
from 1954’s $2.49 despite a larger 
capitalization. 


Firestone Tire ae 

Now at 76, stock is of good quality 
despite the cyclical nature of lire de- 
mand. (Paid $1.87% in 1954; $2 so 
far this year.) Firestone will build 
its first plant for the production of 
butadiene, a key ingredient of syn- 
thetic rubber. The new facility will 
have an annual capacity of 40,000 
tons and will supply a part of the 
company’s requirements. In addition, 
capacities of the Akron, O., and Lake 
Charles, La., synthetic rubber plants 
will be boosted by 35 per cent and 50 
per cent respectively, giving Fire- 
stone a total annual capacity of 190,- 
000 tons. These steps are being taken 
in line with the company’s forecast of 
a 50 per cent increase in world rubber 
consumption by 1966. Business is 
now booming and earnings for all of 
1955 may exceed $7 a share, com- 
pared with $5.02 last year. 


Grace (W. R.} B 
Shares of this highly diversified 
company represent a growth situa- 
tion. At 49, yield is 4.1% on $2.00 
indicated dividend rate. Sales for 
the first half of 1955 rose 5 per cent 
over the 1954 period to a new high. 
Earnings were up 29 per cent to a 
new peak of $2.14 per share based on 
an average of nearly 4.2 million 
shares outstanding compared with 
$1.66 on about 3.8 million average 
shares in the 1954 period. Including 
equity in earnings in excess of divi- 
dends received from unconsolidated 
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subsidiaries and 50 per cent owned 
companies, earnings per share 
amounted to $2.32 vs. $1.87 for 1954. 


Gulf States Utilities B 

Now at 35, stock has above-aver- 
age growth potential for a utility 
equity. (Paid $1.35 in 1954; $1.05 
so far in 1955.) For the twelve 
months ended June 30, net per share 
rose to $2.01 vs. $1.85 in the 1954 
period. Average residential use of 
electric power was up 13 per cent. 
Company’s current construction pro- 
gram is abreast but not ahead of de- 
mand, but the 110,000 kw addition to 
the Neches Power Station at Beau- 
mont will be in operation by next 
April. Estimated capital expendi- 
tures for 1955 total $23.3 million. To 
pay off temporary bank loans, about 
$15 million in securities will be mar- 
keted next year, including up to 169,- 
000 shares of new common. 


McDonnell Aircraft C+ 

Stock, now near its high at 22, is a 
speculation on continued high Guv- 
ernment aircraft purchases. (Paid 
50c, adjusted, in °54 and so far in 
’55.) Company and the Air Force Air 
Research & Development command 
have announced development of a new 
convertiplane, the X V-1, designed for 
forward speeds up to 180 mph and 
equipped with a pusher-type propel- 
ler, wings and also a helicopter rotor. 
Company’s backlog of orders, all 
military, as of June 30 totaled $305.4 
million, of which $15 million repre- 
sented guided missiles. Sales in the 
fiscal year ended June 30 were up 
20 per cent over the prior period, due 
largely to initial deliveries of F-101 
jet fighters. Earnings per share rose 
to $3.17 vs. $2.51 in 1954 (adjusted 
for 2-for-1 split). 


Philadelphia Electric A 

At 40, stock yields 4.5% and is 
suitable for income and _ gradual 
growth. (Paid $1.75 in 1954; $1.35 
so far this year.) Deliveries of elec- 
tric power reached their peak during 
the summer months for the first time 
this year, reflecting continuing growth 
of refrigeration, air-conditioning and 
ventilating fans. During the past five 
years 104,000 new homes, mostly 
suburban, have been added to the 
service load and company has im- 
proved and expanded its generating 
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and distributing facilities so as to 
double its capacity since the close of 
World War II. Net per share for 
the twelve months ended July 31 
came to $2.26 as against $2.24 in the 
like 1954 period on 301,000 fewer 
shares. 


Schering Corporation B 

Recent product developments have 
enlarged the earnings base, is now at 
34. (Paid 50c in 1954; 50c so far 
this year.) Higher sales of Meticor- 
ten and Meticortelone, Schering’s 
new drugs for treating rheumatoid 
arthritis,. rheumatic fever and 30 
other chronic diseases, are largely re- 
sponsible for total sales for the first- 
half doubling those of the same year- 
earlier period. The earnings gain was 
even sharper, to $1.17 a share vs. 
only 36 cents in the first half of 1954; 
and since Meticortelone was not 
placed on the market until May 27, 
net income for all of 1955 may top 
$3 a share. Although a late starter 
in the field, Schering’s antihistamine 
products now rank among the top 
sellers in the industry. Following a 
careful study of its entire product line 
last year, the company has weeded 
out many items and package sizes no 
longer in sufficient demand, and is 
now primarily a producer of hor- 
mones and antihistamines. 


Scott Paper A 

Long range prospects are favorable 
but stock (now 69) returns only 
2.6% from the current 45-cent quar- 
terly dividend. Sales in the first eight 
months of 1955 outran results in the 
same year-ago period by 12 per cent, 
with household papers in particularly 
heavy demand. Operating margins 
have improved on the larger volume 
and full year earnings are expected 
to reach about $2.80 a share, against 
$2.33 in 1954. Capital expenditures, 
excluding those for timber lands, will 
exceed $41 million this year and will 
probably approach $50 million in 
1956. The outlook for Scott’s foreign 
operations is considered especially 
good, since the company has only be- 
gun to tap a rapidly growing market 
for sanitary paper products in foreign 
countries. 


Simmons Company B 

Stock, now at 44, is suitable for 
income and has growth potential. 
(Paid $1.80 thus far in 1955.) De- 





mand for Simmons’ bedding equip- 
ment is expected to hold at a high 
level during the remainder of the 
year, assuring a moderate sales gain 
for full 1955. Volume in the first half 
was 9 per cent above the same year- 
ago period and net income increased 
53 per cent as margins expanded and 
foreign income rose. Earnings for 
1955 are estimated at about $5 a 
share vs. $4.18 last year. Considering 
these gains and the company’s strong 
financial position, total dividends for 
the year should exceed 1954’s pay- 
ment of $2.50. 


Square D B+ 

At 42, stock is suitable for in- 
clusion in diversified portfolios. (Paid 
$2.05 in 1954; $1 so far this year.) 
In line with company policy of creat- 
ing foreign subsidiaries to handle its 
overseas business, a new English unit 
is in the process of organization and 
will shortly open sales branches in 
Manchester, Birmingham and Glas- 
gow. Plessey Company, Ltd., an 
English electronics manufacturer is 
to manufacture Square D controls 
and will own an interest in the new 
marketing concern. For 1955 earn- 
ings should reach $3.75 per share as 
against $3.40 for 1954. Expansion 
expenditures will be continued at the 
annual rate of $2.5 million, at least 
through 1956. 


Technicolor C+ 

Shares of this leading processor of 
color film are speculative but near- 
term prospects are favorable. At 15, 
yield is 7.3% based on $1.10 annual 
dividend. Earnings for the first nine 
months of 1955 are estimated at 89 
cents per share compared with 73 
cents for the corresponding 1954 
period despite a greater number of 
shares now outstanding. Full year 
earnings are expected to exceed both 
the $1.18 per share of 1954 and $1.23 
of 1953, reflecting enlarged facilities 
and a greater number of motion pic- 
tures being produced in color. The 
company recently entered the new 
field of processing Kodachrome film 
for amateur photographers. Expan- 
sion plans also include new film 
processing laboratories in Rome, 
Bombay and Tokyo. The longer term 
outlook, however, is uncertain due to 
increasing competition and difficulties 
involved in new filming and exhibit- 
ing techniques. 
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Steady Income from 


The Biscuit Leaders 


Shares of the two largest companies occupy a sound 


investment position. The third ranking member of the 


industry is staging a sales and earnings come-back 


Bre new buildings and glisten- 
ing band ovens explain the dif 
ference in recent operating results of 
the leading biscuit bakers. The com- 
panies which have done the most the 
fastest in the way of modernization 
have as a consequence retained their 
place at the top of the heap. 

Long before Word War II it be- 
came apparent that the old reel ovens 
were becoming inadequate for mass 
production but the change-over to the 
revolutionary band ovens—which ex- 
tend the length of the plant and pro- 
mote step-by-step control—could not 
be accomplished overnight. Millions 
of dollars worth of plant and equip- 
ment were involved, and the company 
with the largest number of cracker 
and biscuit bakeries obviously would 
have the most to do. 


Case in Point 


For industry leader National Bis- 
cuit, the task of modernization was 
huge. Band ovens were only one fac- 
tor, although a very important one, 
for there were other matters such as 
additions to storage facilities, a new 
research laboratory, a pretzel bakery, 
bread bakeries, and purchases of 
cereal and dog food plants. Although 
National’s rehabilitation program 
dates from before the war, it did not 
reach its peak until 1951 and 1952 
when the great Chicago plant was 
built and other additions either 
started or completed. Between 1947 
and 1950, National laid out some 
$52 million on new plant and equip- 
ment and during the next four years 
more than $59 million was spent. Al- 
though National’s biscuit and cracker 
operations are now about 90 per cent 
in band ovens, the company is spend- 
ing about $20 million this year in 
Philadelphia, Montreal, and Fair- 
lawn, N. J., where a new plant is to 
be started this fall to replace the old 
main building in New York City. 
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National Biscuit 


This comprehensive program of re- 
building and replacement will not be 
completed until about three years 
from now. 

Given the necessary impetus, small- 
er companies can often move faster 
than the larger bodies. This was true 
of Sunshine Biscuits, which is about 
one-third National’s size. Sunshine 
began putting in band ovens during 
the early 1930s. It accelerated its 
progress directly after the war, and 
by 1950 its modernization program 
was very largely completed. “It is 
fortunate that your company under- 
took its expansion and modernization 
program when it did,” the 1950 an- 
nual report read. “This represents 
a very substantial capital investment 
and we are happy to report that it is 
giving us immediate returns.” 

Progress was retarded by a 1951 
flood in Kansas City which affected 
the company’s newest bakery and a 





flour mill, and by labor difficulties in 
1952, but earnings still were main- 
tained at a fairly high level with an 
adequate margin over the regular 
$4.00 dividend. Capital expenditures 
meanwhile could be reduced. Prior 
to 1952, the company reported new 
plant expenditures only in a very gen- 
eral way but $10.4 million was spent 
during the 1952-54 period. A con- 
siderable part of this went into only 
one plant—a new bakery at Colum- 


bus, Ga., which was opened in the 
fall of 1953. 


Pinched for Time 


United Biscuit, which was a little 
late in getting modernization well 
under way ultimately had to face the 
fact that much had to be done within 
a short time and at sharply higher 
costs. Although nearly $30 million 
was spent for new plant facilities, 
warehouses and delivery equipment 
between 1947 and 1951, its peak year 
for capital expenditures did not come 
until 1953 compared with 1951 for 
National and presumably an earlier 
date for Sunshine. In 1953 United 
spent more than did National—$10.85 
million vs. $9.8 million. United’s out- 
lays during the last three years have 
totaled nearly $25.5 million. 

United’s earnings last year were 
adversely affected not only by break- 
in expenses of two new plants but by 
the costs of closing its Columbus 
(Ohio), St. Louis and Pittsburgh 
plants and of transferring those op- 
erations elsewhere. Smaller demand 
for paperboard made at its Otsego, 
Mich., mill, which furnishes appreci- 
able amounts to other companies, also 
contributed to the decline in earnings. 
At the beginning of this year, about 
75 per cent of United’s biscuit and 
cracker production was in band ovens 
compared with 90 per cent for it two 
chief competitors, so that considerable 
work remains to be done. Break-in 
expenses continued into the first 

Please turn to page 27 


The Leading Biscuit Bakers 


om —_Sales——-_. -———Earned Per Share———, 


(Millions) c—Annual—, 6 Months—, *Divi- Recent 
Company 1953 1954 1953 1954 1954 1955 dend Price Yield 
Burry Biscuit .... a$10.7 a$12.2 a$0.33 a$0.37 $0.17 $0.29 None 7 —_— 
National Biscuit .. 359.0 376.4 2.61 285 1.31 1.23 $2.00 41 49% 
Sunshine Biscuits . 120.3 119.2 5.89 588 2.63 2.80 4.00 81 49 
United Biscuit ... 118.1 117.2 3.96 1.45 0,61 1.47 1.00 30 3a 


*Indicated 1955 payments. 





a—Years ended October 31. 
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Nopeo Chemical Maps 


Expansion Program 


Company's new foam plastics division has good 


growth possibilities. Volume in existing lines 


is currently running at a very favorable level 


opco Chemical Company has 

been described as a small firm 
among the big chemical companies 
and a big one compared with the in- 
dustry’s smaller units. Actually, 
Nopco is a medium-sized chemical 
concern which was organized back in 
1907 to produce processing chemicals 
for industry. The company has grown 
and progressed until today it supplies 
over $20 million worth of industrial 
chemicals, pharmaceuticals, and 
vitamins annually to more than a 
score of industries. 

Nopco has three major divisions, 
consisting of the industrial, vitamin 
and fine chemical, and plastics units. 
Most important is the industrial divi- 
sion which accounts for about two- 


thirds of total sales and supplies 


chemicals to the paper, textile, 
leather, plastics, paint, and cement 
industries, to mention only a few. 
For example, Nopco wax sizes of 
various types have been developed 
specifically for the paper and paper- 
board industry. Nopcolene fat-liquors 
enable tanners to give leather any 
surface feel, stretch, or other char- 
acteristic which may be desired. And 
cement users have found that an air- 
entraining agent added to cement 
clinker in the mill gives the product 
greater uniformity; thus, Nopco sup- 
plies Ertrane-C to contractors, en- 
abling them to produce better con- 
crete at less cost. 

An important wholly-owned sub- 
sidiary of the Nopco organization is 
Metasap Chemical Company, largest 
manufacturer of water - insoluble 
metallic soaps in the country. These 
“soaps” neither clean nor foam, but 
have important technical applications 
when used for plastics lubrication, for 
water-repellent effects in varnishes 
and textiles, and for the manufac- 
ture of lubricating greases. 

Another important group of Nopco 
products consists of vitamins and fine 
chemicals. Vitamin concentrates are 
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produced for use in animal and 
poultry feeds, along with vitamin- 
fortifying agents for milk. Fine chem- 
icals are produced for the food and 
pharmaceutical industries in bulk 
form. 

A number of steps have been taken 
by Nopco over the past two years, 
aimed at expanding and diversifying 
its business. In November 1953, 
Yocum Faust, Ltd., of London, On- 
tario, was acquired; it is now oper- 
ated as a wholly-owned subsidiary 
engaged in the production of indus- 
trial chemicals and vitamin products 
in Canada. The company has also 
organized Nopco Chemical Company 
(Canada) to round out its operations 
in the Dominion and it is possible 
that the two Canadian units may 
eventually be combined. 

Last July, Griffin Chemical Com- 
pany of San Francisco was acquired 
as part of Nopco’s program for ex- 
pansion in the Western states. Griffin 
manufactures petroleum sulphonates, 
napthenic acid, emulsifiers, and plas- 
ticizers at a plant located at Rich- 
mond, Cal. 

The most interesting new develop- 
ment at Nopco, however, is the com- 
pany’s entry into the foam plastics 
field. Plans call for the completion of 





Nopco Chemical 


Earned 
Sales Per *Divi- Price 

Year (Millions) Share dends r— Range —, 
1945.. $15.3 $1.04 $0.50 267%—15 
1946.. 17.0 210 068 33 —18% 
1947.. 185 1.34 082 24%4—15% 
1948.. 20.1 1.03 0.73 164%—10% 
1949.. 169 112 0.73 13%— 9% 
1950.. 192 259 1.37 18 —11% 
1951.. 224 2.26 145 25 —17% 
1952.. 180 1.67 1.20 2634—18% 
1953... 198 1.88 1.35 2034—16 
1954.. 208 2.66 140  36%4—17% 
Six months ended June 30: 

| Pe oe rere 
1955.. 114 1.41 a$1.35 a3834—27% 





*Dividends paid in each year since 1927. 
a—Through October 5 


two plants (one in New Jersey and 
the other in Los Angeles) this year, 
with a capacity of 2,000,000 pounds 
of urethane and vinyl foams a year. 
In addition, a third plant, which will 
probably be. located in the Chicago 
area, will be constructed early next 
year. The total cost of the plastics 
plants, plus new facilities at Harri- 
son, N. J., which will be used for 
development and pilot plant work, 
may be in the neighborhood of $1.5 
million. However, no new financing 
is contemplated at the present time. 

In the foam plastics field, Nopco 
will be competing with the major 
rubber companies and other well in- 
trenched competitors. However, it is 
felt that growth possibilities for these 
materials (which are lighter than 
foam rubber) are such that the com- 
pany should share in an expanding 
market. Nopco Lockfoam, the general 
designation for the family of gas- 
expanded foam plastics, can be pro- 
duced in both flexible and rigid 
forms; this gives the materials great 
versatility as illustrated by the fact 
that rigid forms have considerable 
promise as reinforcing materials for 
structural aircraft parts while the 
flexible type may gain a sizable mar- 
ket in such uses as furniture and auto 
seat cushions. 


Costs Are Higher 


New lines inevitably mean high 
starting up costs and expenses, how- 
ever, and the plastics division of 
Nopco will show a net loss this year 
—next year it should at least break 
even. Nevertheless, earnings of the 
company are expected to increase to 
around $2.80-$2.90 per share this 
year, up from $2.66 in 1954, with 
sales slated to reach a new peak of 
more than $23 million. 

Last year, Nopco paid 30 cents 
quarterly plus a 20-cent extra for a 
total of $1.40. In addition, a 25-cent 
extra was declared in 1954, payable 
in January 1955; this was followed 
by two 35-cent disbursements and, 
with the September dividend, the 
regular quarterly rate was lifted to 
40 cents. Thus, a fourth quarter divi- 
dend of 40 cents would bring this 
year’s total to $1.75. 

Currently selling at 32, Nopco 
Chemical affords the relatively liberal 
return of 5.5 per cent (based on a 
$1.75 dividend total) and seems rea- 
sonably priced at 11 times earnings. 


1l 











FINANCIAL WORLD was established to diffuse the truth about 


investments, has constantly maintained this attitude, and will con- 


tinue to do so, confident in its belief that as long as it clings to 


this ideal it can count upon the support of the investing public 


. - - LOUIS GUENTHER, Publisher, 1902-1953 


Oil Progress 


Tue PETROLEUM indus- 
try may mean gasoline in the minds 
of a great many people. But this 
gigantic United States industry com- 
prises more than 42,000 companies 
and turns out an estimated 2,347 
petroleum products. From October 9 
to 15, the industry is celebrating its 
eighth annual “Oil Progress Week”’ 
sponsored by the American Petro- 
leum Iristitute. 

To judge the role this industry 
has played in American progress is 
well nigh impossible. Some measure 
may be taken from the advance of 
mechanization itself. A century ago, 
only about 35 per cent of all the work 
done in this country was performed 
by machines; the rest was done by 
muscle power. Lacking proper lubri- 
cants, the few crude steam engines, 
locomotives and factory machines 
broke down with monotonous regu- 
larity. 

It was petroleum that helped make 
possible the development of high 
speed, long lasting and efficient ma- 
chinery. As a consequence, our use 
of machinery has multiplied 200 times 
over the past 100 years. Now, ma- 
chines, depending on petroleum forall 
their lubrication and almost three- 
quarters of their fuel, do practically 
99 per cent of the work. And this 
does not consider the tremendous 
growth of petro-chemicals recently. 

The petroleum business’ total gross 
assets were estimated at $43 billion 
at the close of 1953. Capital expendi- 
tures of the industry in this country 
alone amounted to almost $4 billion 
last year, and the comparable 1955 
figure is expected to come to $3.75 
billion. These expenditures cap a 
postwar expansion program that has 
involved total capital outlays of over 
$29 billion since 1946. 
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And this is by no means the end 
of the road. The American Petroleum 
Institute has forecast an increase of 
almost 20 per cent in demand for all 
petroleum products in the next dec- 
ade: from close to 8% million barrels 
a day at present to better than 10 
million barrels daily by 1965. On the 
other side, the Institute expects re- 
fining reserve capacity to mount to 
1.9 million barrels daily compared 
with about 900,000 barrels now. 


Price Carousel 


Forp as Listen higher 
prices for its 1956 cars; Kelvinator 
Division of American Motors has 
marked up price tags on its refrig- 
erators and ranges. These are only 
two of several manufacturers that 
have recently announced higher prices 
to compensate for increased labor and 
material costs. More are expected to 
follow. 

It is questionable, however, whether 
these advances can be made to stick 
at the retail level. Although personal 
income is at an all time high, the 
public seems to be more price con- 
scious than at any time since the war. 
Output is extremely large, competi- 
tion for the consumer’s dollar is keen, 
and the majority of buyers appear 
well aware of it. 

This condition is manifest in the 
growth of discount houses and the in- 
creasing willingness of established re- 
tailers to meet their competition. It 
has turned manufacturers’ list prices 
into theoretical rather than actual 
quotations. 

Many economists believe the tre- 
mendous volume of retail turnover in 
recent months can be traced, in large 
measure, to the widespread willing- 
ness of merchants to shave their 
prices. The result has been a fast 
moving merry-go-round. Production 


















is high because retail price cutting has 
made goods attractive to consumers 
while, at the same time, the pressure 
to move the huge volume of produc- 
tion has necessitated retail price 
cutting. 

No one can be sure what higher 
prices dropped into this circle may 
do. Small markups may be passed 
along without much difficulty, but any 
sizable increases might slow the cir- 
cuit. But it would seem a fair guess 
that retailers can absorb some higher 
costs so long as their volume remains 
big enough to carry them safely be- 
yond their break-even points. 


Lusty Infant 


‘Tue Latest competitor 
with Mark Twain’s weather is Amer- 
ican television. Everybody complains 
about the quality of TV programs, 
and someone has yet to do something 
about them. But this almost universal 
complaint notwithstanding, more peo- 
ple are taking the flickering tubes 
into their living rooms every day. 

This is the gist of a recent survey 
reported by the Census Bureau and 
paid for by the Advertising Research 
Association. 

About 32 million American homes 
now have television sets, compared 
with five million in 1950, the Bureau 
states. This means that roughly two- 
thirds of the nation’s 48 million 
householders were able to watch the 
World Series this year without going 
to the corner tavern, while five years 
ago the ratio was only about one in 
eight. 

In spite of ancient vintage horse 
operas, snow storms, flop-over and 
other technical shortcomings, tele- 
vision has lived up to its expected 
growth. It has proved to be one of 
the lustiest of our postwar infant in- 
dustries. 
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Busy Times for 


Tank Car Companies 


Traffic volume is at high levels, while for General 


American Transportation there's been a pick-up in 


orders for the construction of new freight cars 


prior of basic products which 
must be moved in good times or 
bad, the unpretentious tank car has 
built up long records of uninterrupted 
profits for its builders and leasers. 
The peaks and valleys in the freight 
car business stem from the manufac- 
ture of general use cars, but those 
companies which derive the major 
part of their income from tank car 
leasing have growth as well as sta- 
bility as a primary characteristic. 

Growth industries such as chemi- 
cals, petroleum and food products are 
the principal customers, and these 
are among the least affected by gen- 
eral business recessions. For each 
mile the tank cars travel whether 
empty or loaded, the owners receive a 
payment under contracts which may 
extend over a period of years. Many 
shippers have given up their own car 
fleets in favor of leasing which per- 
mits a close fit for their specialized 
needs. 

Profit margins in the car-leasing 
business are wide. During the six 
months ended June 30, a fairly typical 
period, Union Tank Car reported 
revenues of $14.6 million and operat- 
ing expense of less than $5.3 million 
before $2.6 million depreciation. 





General Amer. Transportation 
Earned 


*Gross Per fDivi- 
Year Income Share dends Price Range 
1945... $77.7 $1.37 $1.25 30%4—24%4 
1946... 659 1.73 1.25 3534—24 
1947... 949 3.30 1.37% 293,.—24 
1948... 97.5 287 162% 313%4—21 
1949... 1099 281 1.50 2444—20% 
1950... 87.7 2.48 1.50 2774—22% 
1951... 1193 288 1.75 2934—2414 
1952... 136.7 3.03 1.75 32 —25% 
1953... 177.3 3.38 187% 40%—29 
1954... 1562 4.79 2.621%4 653%—38 
Six months ended December 31: 
1954... N.R. $2.52 cf ae rr ee 
1955... N.R. 2.53 a$1.8714 a6914—571%4 





*In millions. +Has paid dividends in each year 
since 1919. a—To October 5. N.R.—Not re- 
ported. 
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General American Transportation 
normally derives more than 75 per 
cent of its profits from service activi- 
ties which account for a little more 
than one-half of its revenues. These 
service lines include not only tank 
cars but also refrigerator, box and 
hopper cars plus the Tank Storage 
Teminals division which operates 
storage facilities for liquid commodi- 
ties at or near six busy ports. 

Aside from specialist Union Tank, 
which operates a fleet of 48,000 cars 
and builds for itself, the activities of 
the companies in the field span a 
broad range. General American has 
about the same number of tank cars 
as its chief competitor, but its 12,000 
refrigerator cars and a smaller num- 
ber of hoppers bring its total fleet to 
some 62,000. Its car-building shops 
at East Chicago, Ind., and Sharon, 
Pa., do contract work for the rail- 
roads, which have been stepping up 
orders in recent weeks. Two August 
contracts called for 400 steel box cars 
for the Baltimore & Ohio and 500 for 
the Nickel Plate. Other manufac- 
turing operations are widely diversi- 
fied. Special machinery and equip- 
ment is produced for the chemical, 
food, paper and pulp, distilling and 
cther processing industries. Pressure 
vessels of steel, alloys and aluminum 
are made at four plants, and among 
other products are pneumatic convey- 
ing devices, cooling and _ heat-recu- 
perating equipment, plastics, compres- 
sors, chemical nickel-plating, and field 
erection of steel structures. ACF 
Industries is the third largest factor 
in railroad tank cars, although in- 
come from this source is not of ma- 
jor importance to the company. North 
American Car Corporation does most 
of its business in refrigerator cars, but 
also leases some 4,500 tank cars. 

Union Tank Car’s financial record 
is one of unusual stability plus sub- 
stantial growth as consumption of 


petroleum products has risen. Be- 
tween 1939 and 1954, revenues in- 
creased by nearly three and a half 
times while net income more than 
doubled. Exclusive contracts with 
nearly all the Standard Oil companies 
and with other large units in the field 
virtually assure a prosperous future 
patterned after its past. Since nearly 
all of its customers’ refineries are lo- 
cated near important consuming areas 
to which gasoline and oils are shipped 
by tank car, pipe line competition has 
been of no real importance. Business 
so far this year has been at record 
levels and the second half promises to 
outdo the first following the pur- 
chase on May 31 of the Sun Oil 
Company fleet of nearly 800 tank cars 
and the signing of a leasing agreement. 

Although General American’s net 
results are much more stable than 
those of the average manufacturing 
company, due to its car-leasing busi- 
ness, revenues were off in 1954 and 
again during the first half of this year 
because of reductions in defense work 
and in shipments of new freight cars. 
Substantial car-building contracts as- 
sure it of improved results in future 
months. Its Car Leasing division 
meanwhile will benefit from large ad- 
ditions of DF (damage-free) box 
cars and of the Airslide unit, a bulk 
carrier of dry powdered and granu- 
lar materials, such as flour and ce- 
ment. Manufacturing facilities for 
nickel plating and steel fabrication are 
being expanded in California. 

Both General American and Union 
Tank Car are covering present divi- 
dend rates by wide margins and 
could readily increase distributions 
to stockholders. 





Union Tank Car 


Earned 
*Gross Per 7Divi- 
Year Income Share dends Price Range 
1945.. $19.1 $1.16 $1.00 22%—14% 
1946.. 12.6 1.65 1.00 21%—16 
1947... 18.5 2i2 ia 1934.—15 
1948.. 18.9 1.89 1.30 21 —15% 
1949.. 164 1.66 1.30 183,—15% 
1950.. 186 195 1.30 19 —15% 
1951.. 226 181 1.30 20 —!18 
1952.. 25.3 2.03 1.30 213,—18% 
1953.. 274 2.19 1.35 23%—19% 
1954.. 28.1 2.39 a1.45 311%4--21% 


Six months ended June 30: 


a te dak, CC MC eee 
1955.. 14.6 1.34 b$1.1214 b321%4—-2634 


*In millions. Has paid dividends in each year 
since 1914. a—Paid 100 per cent stock. b—To 
October 5. 
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Coming: Still another new Pure Oil 
Refinery Unit 


Giant catalytic reformer is newest example 
of PURE’S expanding refinery operations 


Big things have been happening at Pure ... Last year a whole new refinery was 
Oil refineries—and there’s more coming. added to the growing PURE line-up 
. . . Latest developmentisa new catalytic em a. refining Se at 
reforming unit at Smiths Bluff refin- emont, Illinois, were acquired. A 
ery, near Beaumont, Texas, which — ee unit is now 
will keep this refinery one of the most being planned. 
modern in the nation. By converting All this is part of PURE’S ever-expand- 
low-octane naphtha into a high- ing operations in all phases of the oil 
octane product, the reformer will business, from research to marketing. 
substantially increase the refinery’s This progressive policy keeps PUR 
output of top-quality gasoline. moving ahead in a highly competitive 
. .. Now in full operation at the Toledo industry. 
refinery is a new unit for the manu- 
facture of specialty naphthas. 


... The new Fluid Catalytic Cracking 


Unit at the Smiths Bluff refinery has Be Su re with Pu re 


already boosted that plant’s capacity 
for producing high-quality gasoline. 


... The new catalytic reforming unit at — 
neve Ono ineyeccty §= FE Pure Oil Company 
creases gasoline output and crude 


charging capacity. 35 East Wacker Drive, Chicago 1, Illinois 
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Both investment and tax considerations warrant a thorough 


examination of current equity holdings with a view to the 


replacement of vulnerable issues by those of better grade 


Over the next month or two, the market will be 
forced to make a more permanent adjustment to the 
changed political outlook than has been provided by 
the pyrotechnics of the past several weeks. This 
process could take the form of a renewal of the 
uninhibited advance, or a major reversal of trend, 
but neither of these courses seems very likely. It is 
more probable that there will be a period of rela- 
tively indecisive action in the broad market aver- 
ages masking declines in some groups and types 
of stocks together with advances in others. 


Under these highly selective conditions, the 
process of reappraisal is apt to deal rather harshly 
with issues which, prior to September 26, advanced 
beyond all reason. This has been the invariable 


pattern of previous periods during which investors 


ceased to relay on mere inertia or trend projection. 
In the fall of 1946, for example, steep declines were 
noted in the airline, distilling, department store and 
movie shares—the groups which had departed most 
violently from rational levels of valuation during 
the preceding bull market. 


Despite the low level of yields on some of the 
more popular issues, there is no dearth of per- 
fectly sound stocks affording yields of as much as 
five per cent, or even more. A number of these 
are carried in our selections for income on page 
18. Even before the President’s illness created a 
major and continuing uncertainty it was advisable 
for the average investor to concentrate a large por- 
tion of his equity holdings in this class; such action 
has become even more necessary now. It should be 
taken now, where indicated, regardless of the medi- 
um term outlook for the market as a whole. 


In addition to normal investment considera- 
tions, tax factors will also favor this course in many 
instances. Most people who have been in the 
market for any length of time have a preponderance 
of paper profits, and those whose incomes are not 
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large enough to place them in the 50 per cent tax 
bracket or higher are not anxious to take these 
profits this year with the prospect that lower rates 
will be in effect in 1956. However, such gains can 
be accepted tax-free if losses on purchases made 
earlier in 1955 are taken at the same time. 


The airline, aircraft manufacturing and ship- 
building groups, and many individual stocks in 
numerous other lines, show paper losses on most 
1955 purchases, and in a number of cases these 
are still short term and can thus be deducted in 
full. Although it is a month or so earlier than the 
season when tax selling usually receives serious 
consideration, the market pattern for this year is 
likely to speed up the process as many holders 
attempt to beat the six months’ deadline on losses. 


Third quarter earnings statements will shortly 
start appearing in volume, and most of them will 
make very pleasant reading. But the element of 
surprise will be lacking, and thus the news will not 
stimulate most stocks particularly. Announcement 
of year-end dividend payments, which in most cases 
is still some weeks away, is likely to be a much 
more potent influence, though some disappoint- 
ments may be in store if corporate directors are 
moved toward conservatism by political uncer- 
tainties. 


It is quite possible that coming weeks may see 
rather wide swings in prices, and investors should 
guard against any tendency to let these short term 
movements induce either enthusiasm or despair. 
The market is still too high to warrant any 50 or 
100 point rise over the next few months; on the 
other hand, a really serious or lasting decline ap- 
pears to be incompatible with the favorable busi- 
ness outlook, the rising trend of earnings and divi- 
dends and the reasonable valuations prevailing for 
many issues. 


Written October 6, 1955; Allan F. Hussey 
15 

















Investment Service Section 


CURRENT TRENDS 











Commodity Prices Soften 

Cheaper raw materials for industry would seem 
to be in the offing if present market trends fulfill 
their promise. Recent softening of commodity 
prices is believed to be more than a sympathetic 
reflection of weakening security markets. In addi- 
tion to a larger than expected cotton crop, some 
materials, notably copper and rubber which have 
been in short supply, are expected to be plentiful 
before long. While the spectre of surpluses is now 
familiar, it becomes more menacing in the face 
of less active demand, and today’s buying seems 
to lack its former aggressiveness. Although crop 
marketings this time of year usually have a soften- 
ing effect on prices, it is not customary for indus- 
trial materials to ease in the Fall when manufac- 
turers prepare to step up operations. Hence present 
declines are contra-seasonal. 


Auto Sales Up 


Strong efforts to reduce stocks of 1955 models 
during September lifted automobile sales to spring 
season levels and substantially lowered dealers’ 
inventories. The September drive lifted volume 
well over the 5,479,700 cars sold in all 1954, with 
retail deliveries through September 20, the latest 
date reported, totaling some 5.5 million. Most of 
the industry leaders, General Motors excepted, will 
increase the production pace this month after com- 
pletion of change-over programs. Through Septem- 
ber, nearly six million cars were built. October 
schedules should bring the total for the first ten 
months to more than 6.5 million compared with 
under 4.5 million in the same 1954 period. The 
industry record of nearly 6.7 million set in 1950 
should be surpassed early in November, while total 
completions for the year are expected to approxi- 
mate eight million. Since three major General 
Motors divisions are starting model change-overs 
this month, October output is expected to drop 36 
per cent from September, but the pace then will 
pick up rapidly. 


Fast Tax Write-Offs 


The Government has ended fast tax write-offs 
for 25 industries, but has ordered a resumption of 
five-year amortization for 11 other groups. This 
follows a previous step toward winding up the fast 
write-offs program which was taken in August; at 
that time 19 industrial categories were closed by 
the Government. Among the groups closed out for 
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rapid tax amortization by the latest move are gas 
pipelines, diesel locomotives, railroad passenger 
cars, oil pipelines and ocean-going ore carriers. 
Principal reopened groups, which will be permitted 
further accelerated write-offs, are commercial air- 
craft, freight cars, glycerin, petroleum refining ca- 
pacity and distribution transformers. 


Machine Tool Orders 


New orders for machine tools are continuing 
the rise which got under way last December. Dollar 
volume through August has been higher in each 
month than a year earlier, and the $517.7 million 
total is 41 per cent ahead of the corresponding 
1954 figure. Shipments, however, have just started 
to climb from the low mid-summer level, and the 
eight-month total is down 26 per cent from a year 
earlier. But since the ratio of unfilled orders to 
production rate has been climbing, indications are 
that better business will prevail during the fall and 
winter months. The August production rate, how- 
ever, was nothing to crow about, and because of 
the slow industry start earnings and -dividends of 
leading machine tool builders this year will be 
substantially below 1954. 


Glass Containers Gaining 

One of the hottest summers on record helped 
lift August shipments of soft drink bottles 75 per 
cent over the same 1954 month, while beer bottle 
use increased 25 per cent. With food containers 
also scoring a substantial rise, total August ship- 
ments of glass containers reached a new monthly 
high, 28 per cent over August 1954. Shipments (as 
reported by some 95 per cent of the industry) 
totaled nearly two billion units during the month 
while eight-months’ volume was nearly 12.4 billion, 
7.5 per cent above a year earlier. The industry 
should set a new sales record for the full year, and 
the six-months’ earnings of leaders Anchor Hock- 
ing, Hazel-Atlas and Owens-Illinois are already 
well ahead of year-earlier levels. 


Water Chemicals Growing 

Water conditioning chemicals which improve the 
color and taste of water and also eliminate impuri- 
ties now represent a substantial and growing busi- 
ness. These chemicals are used by municipal water 
systems to prevent corrosion, to eliminate marine 
growth, and prevent discoloration. In addition, 
large quantities of water chemicals are sold to in- 
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dustrial users, notably in the food, paper, and tex- 
tile industries. Water softeners for household use 
are also sold direct to the consumer. Besides these 
markets, demineralization of sea water (which can 
then be used for industrial purposes) offers promis- 
ing longer term possibilities. Major chemical con- 
cerns such as Dow Chemical, Rohm & Haas, Union 
Carbide and Food Machinery & Chemical turn out 
products for water treatment. There are also three 
smaller companies which are specialists in the field: 
Permutit Company, Hagan Corporation and Na- 
tional Aluminate, all traded over-the-counter. 


Steel Production 


For steel makers there has never been a year like 
1955. Production has been increased to new 
heights but new orders flowing in are still bigger. 
In the first nine months of the year 85.7 million 
tons were turned out, topping the record for the 
similar 1953 period when 85.5 million tons of 
ingots were cast. Producers figure their fourth 
quarter will be at least equal to the record second 
quarter of this year. This would mean a full year’s 
production of about 115.7 million tons, compared 
with the previous 1953 record of 111.6 million tons 
and only 88.3 million tons last year. Expectations 
are for more of the same through at least the first 
quarter of 1956. 


Bank Boom 

The first large New York City banks to report 
were unanimous in showing better nine-month 
earnings this year than last. This was a direct 
result of better general business conditions which 
in turn had increased the demand for credit. With 
loan and investment volume expanded somewhat 
and higher interest rates, Guaranty Trust, Manu- 


facturers Trust, Irving Trust, N. Y. Trust, Bank of 
N. Y., Marine Midland, Hanover and others were 


happier than usual to report to stockholders. 


Corporate Briefs 

United Gas Pipe Line has requested FPC permis- 
sion to raise wholesale gas rates in five Southern 
States. 

Kaiser Aluminum plans a $90 million expansion 
program at five plants. 

Adam Hat Stores plans to bottle and distribute 
Canada Dry beverages in West Germany, Japan 
and Okinawa. 

Hayes Manufacturing has purchased at $12 per 
share all but 400 of the 300,000 shares of Detroit 
Stoker. 

W. R. Grace & Company has obtained long term 
option on Higgins family’s interest in Higgins. 
Inc.; holdings amount to about 27 per cent of two 
million shares outstanding. 

Chrysler will begin construction of $85 million 
fabricating and stamping plant in Ohio in 60 days. 

Hertz Corporation (formerly Omnibus Corpora- 
tion) will purchase two New York City truck leas- 
ing companies and intends to expand its chauffered 
livery service. 


Latest Market Statistics 





Oct. 5 Year 
*Price-Earnings Ratio 1955 Ago 
50 Industrials ...... 12.42 12.29 
GP, a bade csaccs 7.94 8.59 
20 Utilities ......... 15.32 15.35 
*Average Yields 
50 Industials ....... 3.72% 4.26% 
Se caeaacad ace 4/92 5.66 
20 Utilities ......... 4.62 4.76 
Fe cateasaaes 3.87 4.37 
*Standard & Poor’s Corporation, see also page 32. 


HOW THE MARKET MOVES 


MONTHLY AVERAGES 
Read Left Scale 
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SELECTED ISSUES 











Issues listed do not constitute all the recommendations 
made from time to time, nor is it intended that holdings 
be confined to these securities. The selections are not to 
be regarded as trading advices, nor as short term recom- 


mendations. Notice is given —together with reasons for 
the change — when issues on this page are dropped from 
the list. Purchases should be made only when consistent 
with the policies outlined on the Market Outlook page. 





Bonds 


These bonds are of sound quality suitable for inclusion 
in conservative portfolios. Net yields generally indicate 
the investment caliber of individual issues. 


Recent Net Call 

Price Yield Price 
U. S. Gov't 21s, 1972-67.......06. 95 2.88% Not 
American Tel. & Tel. 234s, 1975.... 95 3.09 104 
Atlantic Coast Line gen. 4%s, 1964. 107 3.54 Not 
*Beneficial Ind. Loan 2%s, 1961... 94 3.72 100% 
Chicago, Burlington & Quincy 3%s, 


SOEe ) kcteast ube idbineaeoees 97 3.28 105 
GCines Service 3s. 9977 ois éiécwicssinee 97 3.16 100 
Commonwealth Edison 234s, 1999... 89 3.22 103 
Oklahoma Gas & El. 2%s, 1975..... 93 3.23 102% 


Pacific Tel. & Tel. deb. 234s, 1985.. 91 3.23 105 
Southern Pacific Co. 4%s, 1969.... 106 3.92 105 
Southwestern Gas & El. 3%s, 1970.. 98 3.43 103% 
West Penn Electric 3%s, 1974..... 102 3.35 104.4 


* Now Beneficial Finance Co. 





Preferred Stocks 


These are good grade issues suitable for general invest- 
ment purposes. 


Recent Call 
Price Yield Price 
American Sugar Ref. 7% cum...... 141 4.96% Not 


Associated Dry Goods 54% cum... 109 4.82 110 
Atchison, Topeka & Santa Fe 5% 

(par $50) non-cum...........00. 60 4.17 Not 
Champion Paper $4.50 cum........ 106 4.24 106 
Public Service E&G $1.40cum.conv. 31 4.52 (1960) 
Reading 4% Ist par $50 non-cum... 45 4.44 50 
Wheeling Steel $5 cum............ 1034.85 105 


Long Term Growth Stocks 


Attraction of these issues is based on industry growth or 
steady improvement of individual company position. Yield 
is subordinate to long term price appreciation possibilities. 


7~Dividends— Recent 
1954 1955 Price Yield 


ew CON biikcasiisccsscss $1.00 *$1.00 54 19% 
El Paso Natural Gas.......... 200 150 43 47 
ee re 2.75 2.25 80 738 
Standard Oil of California.... *3.00 225 8 3.5 
Union Carbide & Carbon...... 250 1.75 102 42.9 
alte’ Ait GAGs cciasccccccs 150 0.75 38 4.0- 
Westinghouse Electric ........ 250 150 60 42 





* Also paid stock. ¢ Based on current quarterly rate. 
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Common Stocks for Income 


Issues of this type should constitute the larger proportion 
of common stock commitments held by the average investor; 
issues listed in the “Stocks for Income and Appreciation” 
classification may be used as supplementary selections. 


oe Recent 
954 1955 Price Yield 


American Tel. & Tel........... $9.00 $9.00 179 50% 
Borden Company ............ *280 180 64 44 
Columbia Gas System......... 0.90 090 16 5.6 
Consolidated Edison ......... 240 180 49 49 
Hazel-Atlas Glass ............ im iD @ 55 
International Harvester ....... 200 2.000 37 54 
oe, A rere 300 225 51 59 
Louisville & Nashville......... 500 3.75 82 6.1 
MacAndrews & Forbes........ 3.00 250 52 58 
May Department Stores ...... 180 135 4 4.5 
DERIVING TED ween siedeccncsnss 180 180 37 48 
Norfolk & Western ........... 350 13D ST (GI 
Pacific Gas & Electric......... 2.20 2.20 49 45 
Tee TAI iced vcscsievee 200 150 40 5.0 
Philip Morris, Inc. .....0000es 3.00 2.25 45 6.7 
Saheway GHG cccescccvccees 240 180 46 5.2 
Socony Mobil Oil ............ 235 i133 GT &9 
Southern California Edison.... 2.00 2.30 49 74.9 
Standard Brands ............. 2.15 190 S&S 57 
Pen TE va vevdsacaviecs 2.25 41.70 51 4.7 
Walgreen Company ........... 1.60 145 30 53 
West Penn Electric........... 115 0.95 26 +5.0 





* Also paid stock. + Based on current quarterly rate. 


Stocks for Income and Appreciation 


These sound common stocks do not possess the same 
degree of stability as issues listed in the “Common Stocks 
for Income” group but are satisfactory for larger portfolios. 
Greater price volatility should be expected from commit- 
ments in this classification. 


om Recent 
1954 1955 Price Yield 


Riad DG oc cen esiddvesdin $3.00 $3.00 58 5.2% 
Bethlehem Steel ...........6. 5.75 5.50 153 §4.7 
Brooklyn Union Gas ......... 160 180 33 54 
Cluett, Peabody ..........00.. 250 150 43 58 
Container Corporation ........ 250 225 68 4.4 
Flintkote Company ........... 3.00 180 38 763 
Gonoral. Moser ices cccccccece 5.00 350 139 742 
Glidden Company ............ 200 200 39 5.1 
Kennecott Copper ..........-. 600 3.75 108 5.6 
Olin Mathieson Chemical...... *200 150 55 3.6 
Simmons Company ........... 250 180 4 5.6 
ee TOTTI COL ECT 260 195 54 48 


U. S. Steel e@eeeeeeeeeeeeeeeee 1.50 1.50 57 735 
Worthington Corporation...... 2.50 2.00 46 5.4 





* Also paid stock. t Based on current quarterly rate. § Based 
on $7.25 indicated annual payment. 
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Federal budget for fiscal 1956-57 now in process of prepa- 


ration—New study shows rise and fall of product and 


service sales in relation to changes in national income 


WASHINGTON, D. C.—In the final 
quarter of each year, the entire Gov- 
ernment is occupied with working out 
the budget, which covers the fiscal 
year starting next July 1. That’s the 
case now. More than any document, 
exclusive perhaps of the State of the 
Union speech, the budget is sup- 
posed to reflect the point of view of 
the President. Although he takes 
little part in early negotiations, he 
decides everything that’s in dispute. 

Fortunately, it’s not until some time 
in November that the President 
need be drawn into the process. 
About a week ago the deadline passed 
for the departments and agencies to 
send their requests for money to the 
Budget Bureau. Now that these are 
in, agency spokesmen appear daily 
at hearings before examiners for the 
Bureau, where they must assault the 
professional skepticism of the Budget 
Officials. This will go on most of 
the month. 

In late October and early Novem- 
ber, the examiners, then appearing as 
advocates of the departments, must 
convince the head of the Budget 
Bureau. Finally, the Budget chief 
visits the White House. The United 
States budget, it’s to be remembered, 
is a huge volume which weighs about 
five pounds, whichever party presents 
it. If the President has fully recovered 
by, say, mid-November, there’s no 
problem. If he has not, someone else 
will have to take the responsibility. 


Several months ago the Budget 
Director interviewed all the Depart- 
ment heads. There are said to have 
been detailed agreements as to how 
expenses should be cut, if possible. 
Naturally, neither the head of the 
Bureau nor even of a Department 
can know all the fussy little details 
that enter into a budget; that’s the 
business of thousands of people. 
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The Department of Commerce 
recently published a table showing, 
for a long list of products and serv- 
ices, how much sales of each will rise 
or fall with a one per cent change in 
total National Income. There are, in 
fact, two tables: one showing the 
change before the war, 1929-1940, 
and the other 1947-1954. Interest- 
ingly, the same products no longer 
respond to gains in income. 

The 1929-1940 table in its time 
was probably more accurate than the 
present one for the simple reason that 
it was based on both good and bad 
times. The postwar period has been 
almost monotonously prosperous so 
that figures, as the statisticians point 
out, may reflect growth rather than 
sensitivity. It does seem strange that 
radio and TV repairs should go up 
most as income rises. 

Before the war, larger incomes 
were reflected in purchases of more 
clothes, furniture, etc., which now in- 
crease at a steady pace without much 
reference to total income. One of the 
most sensitive used to be jewelry. 
Now this increases only 0.3 per cent 
as income rises a full one per cent. 


The table alone gives the impres- 
sion that some products nowadays 
sell more poorly the richer people get, 
in contrast to prewar times—fuel and 
ice, for instance. In varying percent- 
ages, movie and sports admissions 
and sales of railway tickets drop with 
each one per cent increase in income. 
Clearly, income has nothing to do 
with the matter; measuring was done 
when income went up almost steadily. 


Active home construction for al- 
most a decade notwithstanding, the 
Census Bureau reports vacancies of 
only 2.3 per cent. The detailed fig- 
ures, as is usually the case, are more 
interesting than the total score. In 





cities, more than half the vacant 
apartments have only one bedroom. 
For years after the war, it’s to be re- 
membered, contractors built nothing 
else. Three and four bedroom apart- 
ments are occupied. 

In cities it’s the more expensive 
and in the suburbs the less expensive 
houses that don’t sell. Around 65 
per cent of the unsold outer suburban 
and country homes are offered at less 
than $8,000. Within the cities and 
close suburbs, half of the unsold 
homes carry asked prices of more 
than $12,400. 

Of the houses offered at $15,000 
or more, 45 per cent have seven or 
more rooms and none fewer than five. 
Evidently, a good many are old 
fashioned houses of the sort that 
finally wind up as furnished rooming 
houses. Whatever the price, most of 
the houses now on the market have 
five or six rooms. 


If for the rest of the year the 
Federal Reserve Board did nothing 
whatever, interest rates would rise, 
and probably pretty sharply. It’s the 


_season in which more money is used. 


It seems reasonable that the Board 
will do things to prevent too tight a 
money market. If it does, change of 
policy won’t be indicated. 


Republican headquarters won’t an- 
swer questions that involve the loss 
of a candidate. They still hope that 
somehow Eisenhower will run. If he 
did, the Democrats would refer to 
him as a victim of pressure and would 
concentrate their attack on the candi- 
date for vice-president. For the 
moment, the hired professionals re- 
fuse to recognize the point. 

—Jerome Shoenfeld 
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New-Business Brevities 





Electrical .. . 

A new idea in light switches comes 
from Minneapolis-Honeywell Regu- 
lator Company as it introduces one 
that operates at the tap of the finger, 
hand or elbow—it comes with a trans- 
parent plexiglas cover that can be 
made to match room decor by the 
use of inserts of wallpaper, fabric, 
etc... . Stereophonic sound will soon 
be available for home music systems 
as the result of developments by 
Armour Research Foundation which 
are being put to commercial use by 
Ampex Corporation—thus, for ex- 
ample, music originating from the 
left side of an orchestra would be 
heard from that side of the room in 
which it was reproduced. .. . New 
on radio dealers’ shelves is a pocket- 
size transistor radio introduced by 
Bulova Watch Company—two models 


of the 12-ounce radio are offered, one 
finished in leather, the other in plas- 
tic. Speaking of tiny radios, 
Burgess Battery Company is making 
a “wafer cell” battery for these and 
other electronic devices which is no 
larger than the tip of one’s finger— 
entirely machine made, the new 22%%4- 
volt midget battery was three years in 
development. 


Household ... 

Three popular kitchen accessories 
have been combined into a single unit 
by Nutone, Inc.—they are the utility 
mixer, the blender and the knife 
sharpener. . . . Worth looking at for 
those in the market for an electric 
heater is a model marketed by Can 
Arm Corporation—a thermostatically 
controlled heater, its element is built 
into a sheet of heavy-duty tempered 








No Excuse for Emotional Decisions to Buy 


or to Seil Stocks when You can Learn Stock Values for Pennies a Day 


Subscribe for Financial World—What a $20 Subscription Brinas You: 
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(a) 52 weekly issues of FINANCIAL WORLD to keep you informed from week 
to week on outstanding business and financial factors which will enable you to 
handle your security investments to better advantage ; 


(b) 12 monthly “INDEPENDENT APPRAISALS” (pocket-size Stock Guide 
containing our independent ratings and essential data on 1,970 listed stocks) ; 


(ec) PERSONALINVESTMENT ADVICE Privilege (by mail) as per rules ; and 


(d) 1955 Annual “STOCK FACTOGRAPH” Manual, 41st edition; 304 pages; 
covers over 1,800 stocks, fully indexed. Most useful investor’s ready reference 
manual we have ever published. Sold separately for $5. 


Avoid Costly Emotional Stock Blunders! Use Coupon os 


FINANCIAL WORLD, 86 Trinity Place, New York 6, N. Y. 


For enclosed $20 (check or M.O.) please enter my one-year order 
for FINANCIAL WORLD's 4-Part Investment Service, including 1955 
edition, 304-page $5.00 "STOCK FACTOGRAPH" MANUAL Free. 


(or send $11 for 6 months’ complete service with FACTOGRAPH MANUAL) 
[] Check here if subscription is NEW ...[-] Check here if RENEWAL 


QR This is a deductible income tax expense, materially reducing your cost 
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glass. The result, more uniform radi- 
ation of heat plus greater safety where 
children are concerned. . . . Anyone 
who has ever wrestled with a paint 
brush (and who hasn’t!) to get it 
clean will welcome the Spin-A-Brush 
pictured below which is said to clean 
and dry a brush in just 90 seconds 
time—available in an electric-operated 
model as well as the hand unit il- 
lustrated, this gadget can also be 





equipped with a roller cleaner attach- 
ment and a paint mixer, according to 
Portable Electric Tools, Inc... . A 
portable water softener, light in 
weight and which does not require 
installation to the water supply sys- 
tem, has been introduced by Century 
Softener Corporation—to use, water 
is poured in at the top and removed 
from a tap at the bottom of the unit; 
it’s as simple as all that. 


Grocery Products... 

Granted a patent is a cardboard de- 
vice which will warn housewives 
when frozen food packages have been 
exposed to warmth so as to pro- 
hibit further freezing—manufacturing 
rights for the dye-treated pasteboard, 
which changes in color as a warning, 
has been assigned to Aseptic Thermo 
Indicator Company. . . . Baby’s diet- 
potential is gaining — H. J. Heinz 
Company has added to its line a baby 
food product consisting of strained 
macaroni, tomatoes, beef and bacon. 
... Latest in aerosol packages is Fur 
Frost, a product that enables the 
housewife to clean and mothproof fur 
garments as well as the new fur-like 
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synthetics—made by White Frost 
Chemicals, Inc., Fur Frost should be 
sprayed on the fur-piece, which is 

fed wiped with a clean cloth and OIL COMPANY 
dried. . . . A process for producing 
pure coconut juice has been granted 
a patent—one potential use for the GROWS ai ae 
juice, reports patent-holder Ramon 
Lopez-Iziarry, is as a base for carbo- 
nated drinks. . . . Spaghetti sauce can 
be prepared in five minutes with a de- 
hydrated mix packaged in a foil en- 
velope by Pompeian Olive Oil Corpo- 
ration—one package will serve five 
persons, it’s said. 


Odds & Ends... 

Handy for a quick Yes and No 
answer to common parliamentary 
questions is a slide rule that’s being 
marketed under the trade name Pan- 
L-View—it’s based on Robert's Rules 
of Order Revised... . A hot water 
bottle that’s said to be 10 degrees 
cooler on one side than the other, 
when filled of course, has been in- 
troduced by B. F. Goodrich Company 
—the so-called cool side is made with 
tiny raised rubber ribs which permit 
air to circulate between the bottle 
and the body. . . . Five new books 
have been added to the Deltacraft 
Library published by Rockwell Man- 
ufacturing Company, manufacturer of 
Delta power tools—titles include 
Practical Finishing Methods, Things 
To Make on the Tools You Own, 
One Evening Projects, Projects for 
Outdoor Living and Getting the Most 


If a retail store wants to expand it takes on more space, and fills 
it with merchandise. A factory can expand its facilities by building 
and buying additional machinery. An oil company cannot grow by 
such simple means. 





Out of Your Abrasive Tools (price, SUNRAY grew, not in one city, one county, one state, or even one 
99 cents each)... . A civilian coun- country. In order to produce and refine oil it was necessary to operate 
terpart of the military Duck, offer- from the Southwest to the West Coast; from the Gulf of Mexico to 
ing the advantages of an automobile Canada. MID-CONTINENT, which grew through its marketing oper- 


trailer and an amphibious cruiser, is 
being produced in England under the 
trade name the Otter—built by Sams 
Brothers Ltd. and marketed by Am- SUNRAY and MID-CONTINENT, as two separate companies, could 
phibian Ltd., it resembles a miniature have continued to grow as they had in the past. However, by com- 
houseboat and provides one double bining the facilities of two organizations into one company, economies 
and two single berths in addition to were effected that will enable SUNRAY M1D-CONTINENT OIL Com- 


kitchen and lavatory. . . . Two new PANY to grow faster and more efficiently than ever before. 
8-mm. movie cameras are offered by R 


Eastman Kodak Company—one is an 
inexpensive Brownie turret model, 
the other a higher-priced unit called 
the Medallion. 


ations, spread out from Oklahoma into neighboring areas until today 
there are D-X Products Dealers in 26 states. 


There is no set rule for making an oil 
company grow. SUNRAY took one road to 
growth, MID-CONTINENT another. Today two 
companies, that are now one, travel the same 
road to an even greater future opportunity. 


Watch SUNRAY MID-CONTINENT Grow 


—Howard L. Sherman 





When requesting information concerning 
business questions, please address this 
department and. enclose a_ self-addressed 


stamped envelope. Also refer to the date D-X a the brand name of quality Ss U N R AY tA x D = Cc te ] Mi T 4 | E od T 


of the issue. products manufactured by D-X 


Sunray Oil Company, a wholly- Cl Company 


owned subsidiary. SUNRAY BUILDING TULSA, OKLAHOMA 














72 STOCKS UP OVER 1000%! 


A $100 investment, in 1942, in each of the top 


six among these 72 unlisted stocks, is today worth 
a grand total of over $270,000! 


OVER-THE-COUNTER SECURITIES 
REVIEW frequently discusses such ‘“‘wonder” 
stocks, and presents factual evidence that the 
unlisted securities market has a profit potential 
unmatched by any other investment market! 

If you send for your subscription to OCSR 
now, you will also receive a free reprint of the 
article on these 72 “‘wonder” stocks. 


For just $4.50, you receive (1) One year’s 
subscription (12 issues) to OCSR, the only maga- 
zine exclusively devoted to the unlisted securities 
market the “last frontier” for profitable invest- 
ment exploration. This pocket-size monthly con- 
tains facts and figures on hundreds of companies; 
includes Monthly Review, Corporate Close-ups, 
Company Briefs, Earnings, Dividends, Oil and 
Gas News, Initial (ground-floor) Offerings, Utility 
Notes and Forecasts. 

(2) OCSR’s famed Free Literature Service to 
obtain topnotch broker reports on ‘‘special situa- 
tions.’ 


Send $4.50 for Year’s Subscription to: 


OCSR OVER-THE-COUNTER 


SECURITIES REVIEW 
DEPT. 9, JENKINTOWN, PENNA. 


P.S.: For an additional $5.00 you can obtain 
the 1955-56 Edition of OVER-THE-COUNTER 
SECURITIES HANDBOOK. Comprehensive 
descriptions of over 525 unlisted companies— 
less than a penny a writeup! 








Investing for a 


Relatively High Income 


through 
National Dividend 


Series 








| a mutual fund, the primary ob- 
| jective of which i is to provide an 
| investment in a diversified group 

of bonds, preferred and common 
| stocks selected because of their 

relatively high current yield and 
| reasonable expectance of its con- 
| tinuance with regard to the risk 

involved. Prospectus and other 
| information may be obtained 
l from your investment dealer or: 


National Securities & 
Research Corporation 
Established 1930 
_ Broadway, New York 5, New York 
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Interchemical 
CORPORATION 





DIVIDEND NOTICE 


Interchemical has declared— 

e The regular quarterly dividend 
of $1.12% a share on its 
Preferred Shares. 

e A dividend of 65¢ a share on 
its Common Shares. 

payable November 1, 1955, to 

holders of record at the close of 

business on October 18, 1955. 

FRANCIS A. E. SPITZER, Secretary 
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BACKGROUND 


ARNER-LAMBERT—In 
February 1954, Alfred E, Dris- 
coll succeeded Elmer H. Bobst in the 
president’s chair at Warner-Hudnut, 
Inc., the latter taking over the chair- 
manship of the big drug and cosmetic 
firm. The shifts were of more than 
usual interest since the new president 
had just completed seven years as 
New Jersey’s Governor and Wail 
Streeters naturally wondered how the 
mantle of drug executive would fit. 
After 18 months, it appears that the 
Driscoll-Bobst combination is func- 
tioning in a highly effective manner. 
The Harvard and Williams-educated 
former Governor runs the administra- 
tive end of the business while Chair- 
man Bobst looks after policy matters. 
Last March 31, Warner-Hudnut 
became Warner-Lambert Pharmaceu- 
tical Company as a result of its mer- 
ger with Lambert Company. This 
move climaxed a long series of acqui- 
sitions by Warner-Hudnut which in 
the course of its growth picked up 
some 50 different companies. But it 
nevertheless was badly in need of 
streamlining back in 1945 when 
Elmer Bobst, who learned pharmacy 
by studying at night and eventually 
wound up as president of Hoffman- 
La Roche, Inc., came out of retire- 
ment to undertake the job of mod- 
ernization. 

Ten years later, things are differ- 
ent. Warner-Lambert now conducts 
a world-wide business in the neigh- 
borhood of $100 million yearly. It is 
well diversified, with ethical drugs 
and proprietary items each account- 
ing for something over one-quarter of 
the sales dollar, and hair preparations, 
cosmetics, plastics and other products 
making up the remainder. Foreign 
business is sizable, accounting for 35 
per cent of dollar volume including 
subsidiaries which are non-consoli- 
dated. Included in the broad product 
spectrum are the widely prescribed 
antacid Gelusil, Peritrate for angina 
pectoris, Tedral for the management 
of asthma, and the laxative Agoral. 
Proprietaries include Listerine anti- 
septic, Antizyme toothpaste and 








By Louis J. Rolland 





E. H. Bobst A. E. Driscoll 


Sloan’s Liniment, while in the toile- 
tries and cosmetics group are Richard 
Hudnut Quick home permanents and 
DuBarry beauty preparations. 

In the future development of the 
business, Warner-Lambert officials 
intend to place primary emphasis on 
pharmaceuticals. Evidence of this is 
the 1954 research bill totaling $1.7 
million and the employment of 220 
persons in company laboratories. Less 
stress is likely to be placed in the 
future on the cosmetics end of the 
business, where sales have tumbled 
sharply since 1950. Expansion via the 
acquisition route is likely to continue. 
With the ethical division (source of 
35 to 40 per cent of net income) do- 
ing well and Listerine sales rising, 
company officials look for profits in 
the $3.25-$3.50 range this year, up 
from $2.92 a share last year. 


* * xX 


Boom Town—Las Vegas, to the 
average person, means sumptuous 
hotels and high living. Such things 
are part of the Las Vegas scene, to 
be sure, but solid growth is also tak- 
ing place in the city which is now 
Nevada’s largest metropolis. Back in 
1940, Las Vegas had a population of 
8,422; today’s figure exceeds 53,000. 

Population growth is especially in- 
teresting to Reid Gardner, president 
of Southern Nevada Power Company 
and an old hand in the utility busi- 
ness. Gardner, who was formerly 
president of Arizona Edison and 
Southern Utah Power, knows full 
well that more residents mean more 
power customers. And in southern 
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Nevada, the customers use a lot of 
electricity. Average annual residen- 
tial usage for Southern Nevada 
Power runs around 9,800 kilowatt 
hours (four times the national aver- 
age) due in no small way to the fact 
that the system’s electric rates are 
among the lowest in the country. This 
is possible because of the company’s 
proximity to Hoover Dam and favor- 
able contracts from that important 
power source. Up to now, the com- 
pany has purchased its entire electric 
energy needs, but since no additional 
firm power will 
be available 
from Hoover 
Dam the com- 
pany is con- 
structing its 
own 44,000 
kilowatt steam- 
electric gener- 
ating plant. It 
should be oper- 
ating by De- 
cember and 

other units will Reid Gardner 
be built later. 

Las Vegas accounts for some 75 
per cent of the company’s operating 
revenues which rose 23 per cent last 
year to $3.6 million, while earnings 
equaled $1.48 on each of the 442,000 
shares outstanding. This year should 
see another healthy revenue gain 
though net income may be held to 
around the ’54 level by severe drought 
conditions on the Colorado River 
watershed, which caused the Bureau 
of Reclamation to cut firm power de- 
liveries from Hoover Dam to 65 per 
cent of contract amounts. Mean- 
while, since the cost of power gen- 
erated by new steam plants will in- 
evitably be higher than the cost of 
Hoover Dam power, the company 
plans to seek a rate increase to take 
effect at the beginning of next year. 

Privately-owned until an_ initial 
‘public offering was made in June 
1954, the shares of Southern Nevada 
Power now sell over-the-counter 
around 18-19, yielding somewhat bet- 
ter than four per cent from an 80- 
cent annual dividend. From an in- 
vestment standpoint the shares are 
unseasoned and speculative—though 
it may be recalled that Florida Power 
& Light and Texas Utilities Company 
were in the same category only a few 
years ago. 
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—Chauche tr BORG-WARNER oxcpiscecriseg 


That’s a lot of hay, no matter how you bale it. Yet New Holland’s 
new “Super 77” power take-off baler for 3-plow tractors is as easy 
to operate as any engine powered baler. 


Ordinarily, high-speed baling involves punishing shock loads 
throughout the take-off system. But with the special gear-box and 
over-running clutch designed by Borg-Warner’s Warner Automotive 
Parts Division, the “Super 77” P.T.O. clicks off the bales smoothly, 
effortlessly. The farmer has complete control of the entire baling 
operation. And he can safely shift tractor gears at will to synchronize 
ground speed with baling speed for continuous high capacity. 


Rugged, efficient Warner Automotive gear-box assemblies, in- 
dividually designed, fit a wide variety of argricultural needs—in com- 
bines, corn pickers, rotary cutters, post hole diggers, spreaders. 

Behind these—and all Borg-Warner products—you’ll always find 


B-W engineering at your service in typical “design it better—make 
it better” tradition. 


B=W enoineerine maxes it work B=W) propucrion MAKES IT AVAILABLE 


Almost every American benefits every day 


et te eB ORG-WARNER 


ENGINEERING 


THESE UNITS FORM BORG-WARNER, Executive Offices, 310 S. Michigan Ave.,Chicago. 
DIVISIONS: ATKINS SAW « BORG & BECK « CALUMET STEEL « DETROIT GEAR FRANKLIN 
STEEL ¢ HYDRALINE PRODUCTS « INGERSOLL CONDITIONED AIR ¢ INGERSOLL KALAMAZOO 
INGERSOLL PRODUCTS « INGERSOLL STEEL « LONG MANUFACTURING « MARBON CHEMICAL 
MARVEL-SCHEBLER PRODUCTS « MECHANICS UNIVERSAL JOINT e NORGE « PESCO PRODUCTS 
ROCKFORD CLUTCH « SPRING DIVISION « WARNER AUTOMOTIVE PARTS « WARNER GEAR 
WOOSTER DIVISION » SUBSIDIARIES: BORG-WARNER ACCEPTANCE CORP. « BORG-WARNER 
an INTERNATIONAL « BORG-WARNER, LTD. ¢ BORG-WARNER SERVICE PARTS « LONG MFG., LTD. 
aamanuenees MORSE CHAIN « MORSE CHAIN OF CANADA, LTD. ¢ REFLECTAL CORP. ¢ WARNER GEAR, LTD. 
WAUSAU MFG. CO. « WESTON HYDRAULICS, LTD. 


























Street News 





"Over 65," and still going 
strong, Arthur Page helps 


dispel a current notion 


he notion that, in this era of 
rapidly progressing business and 
industrial techniques, a man should 
not stay in a high executive position 
after he has passed his sixty-fifth year 
is spelled out in the by-laws of most 


large corporations and many smaller 
ones. Yet the news of the day keeps 
repeating that this age limit is an 
arbitrary one—news that men past 
65 are being entrusted with vital 
assignments or competing success- 
fully with the younger element in the 
various professions. 

The latest example is the appoint- 
ment of Arthur W. Page to direct a 
comprehensive survey of the New 
York-New Jersey rapid transit prob- 
lem as it affects the millions of com- 
muters and visitors entering and 
leaving New York every day. Hun- 
dreds of millions of dollars have been 
spent over the years on piecemeal 
solutions of the problem and all the 








mary consideration.” 


obvious. 


for investors. 





“Safety of principal 


with medium yield” 


His daughter and her husband were about to come into 
a little money and he was anxious to have them invest 
it with “safety of principal and medium yield the pri- 


They already owned a few shares of stock in five 
companies and he wondered if they should just increase 
their holdings in some of those—or invest in a few 
others that looked promising instead. 


Well, to our Research Department, the answer was 


While the original five stocks seemed well-suited to 
the young couple, three of the others appeared at least 
as good on the basis of the detailed reports which Re- 
search sent along, and furthermore, they would provide 
a better measure of diversification. 


Not too dramatic. Not too difficult. Just typical of 
thousands of letters that we try to answer every year 


If you'd like to see the complete file on this corre- 
spondence for yourself, we'll be happy to mail it— 


Or better still, why not ask us about your own situa- 
tion, get a thorough review of the stocks you own—a 
well-qualified opinion on any you're thinking of buying. 


Customer—or not—there’s no charge or obligation 
of any kind. Simply write to— 


Wa ter A. SCHOLL, Department SE-69 


MERRILL LYNCH, PIERCE, FENNER & BEANE 
70 Pine Street, New York 5, N. Y. 
Offices in 107 Cities 











time it has been growing worse. So 
the two states have each put up $150,- 
000 and the Port of New York 
Authority $500,000 to finance an ex- 
haustive study. It will take a year or 
more to come up with a far-sighted 
plan. 


If Arthur Page had remained on 
the official staff of the American 
Telephone & Telegraph Company, he 
would have been let out seven years 
ago under the system’s compulsory 
retirement arrangement. But when 
he was sixty-three he retired as vice- 
president and set himself up as a con- 
sultant to industry. His first client 
was A. T.&T., of which he is still 
a director along with his designation 
as consultant. The Chase Manhattan 
Bank, New York’s largest, is among 
his numerous other clients. The un- 
hurried Arthur Page who, as one of 
his associates put it, “seems always to 
be unruffled because he is always 
thinking fast,’ has found time to 
make an important study of the rail- 
road situation on a nationwide basis. 
He was recently director of a Pres- 
idential advisory committee on trans- 
port policy. His office at 46 Cedar 
Street gives none of the appearances 
of a beehive of activity. On its door 
are lettered two names: “Arthur W. 
Page” and “Walter S. Gifford.” This 
is the Same Gifford who held the top 
position at A. T. & T. until his retire- 
ment at 65 early in 1950. Mr. Gifford 
also proved the point that industry’s 
retirement age is often arbitrary. 
When he left A. T.& T. he became 
Ambassador to Great Britain, the 
most important diplomatic post in the 
world and in a period of international 
tension, 


New York Stock Exchange em- 
ployes don’t seem to care which way 
the market is going, just so long 
as it is active. They have a system 
of quarterly pay bonuses based on the 
volume of trading. The limit is 25 
per cent of base pay, the figure having 
been jacked up from 20 per cent early 
in the summer. Volume had been 
averaging better than two million 
shares a day during the first three 
weeks of September and it looked as 
if the third quarter bonus rate would 
be around 17 per cent. Then came 
the September 26 market with its 7.7 
million shares, reflecting the nation’s 
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uneasiness about President Eisen- 
hower’s physical condition. Prices 
were declining. Next day the market 
rallied on 5.5 million shares, but by 
Friday the turnover was back to nor- 
mal. At that, the activity of those few 
days boosted the bonus figure to 
around 20 per cent. 


Business Outlook 





Concluded from page 3 


facturers expect to turn out some two 
million cars during the fourth quarter 
to add to the six million already pro- 
duced this year. But neither housing 
nor automobiles appear due for a 
sharp slump, and a ten or fifteen per 
cent dip in these lines would make 
available additional materials and ad- 
ditional credit needed by other in- 
dustries. 

The slack created in these two 
fields could easily be taken up else- 
where. There appears little chance of 
any further reductions in Federal out- 
lays for defense or any other purpose, 
and expenditures by states and mu- 
nicipalities are likely to continue to 
rise for some years to come as urgent 
needs for highways, schools and other 
vital facilities are met. Industrial, 
commercial and other non-residential 
construction is on the upgrade, with 
no sign of any let-up now visible. 

Most important of all is the pros- 
pect of continued gains in personal 
outlays. Employment in August was 
1.8 million above the record level 
reached two years previously; wage 
rates, dividend payments and earn- 
ings of business and_ professional 
people are also at new peaks. Hence, 
personal income, which passed the 
top 1953 level as long ago as last 
November, is by far the largest ever 
recorded. Spending power of con- 
sumers will be further augmented by 
tax cuts next year, and recent devel- 
opments have increased the proba- 
bility that these cuts will be large, 
that their benefits will go mainly to 
individuals rather than to corpora- 
tions, and that the maximum benefits 
will accrue to the lower income 


groups whose windfall will be chan- 
neled largely into consumption rather 
than savings. 

Farmers have not shared in the 
recent prosperity. In fact, judging by 
OCTOBER 12, 1955 





FLYING HIGH | 
AS A SYMBOL OF 


RROLEUM PROG 


Larger and larger in the minds of 


American motorists looms a symbol of 
progress in petroleum—the FLYING -A-! 
Drivers everywhere look to it for modern 
power in gasoline. They recognize it 

as a sign of quality when they see it on 

the blue and gold can of Veedol 10-30— 


the motor oil that gives them the 
assured benefits of highest octane 
performance and greater gasoline 


mileage. Today, the FLYING -A- looms 
large as a trusted symbol of quality that 
represents 76 years of service by the Tide 
Water Associated Oil Company. It will 
loom even larger in the years to come. 


} 





TIDE WATER ASSOCIATED OIL COMPANY + NEW YORK * SAN FRANCISCO + TULSA + HOUSTON 





over-all totals of farm income, their 
position has been deteriorating sharp- 
ly ever since 1951. Their net income 
this year is expected to be about one- 
sixth smaller than in 1951. On the 
other hand, the farm population has 
been steadily declining for many 
years, and thus income per capita or 
per family has held up better. It will 
probably be some ten per cent under 
the 1951 level this year, but even so 
it will be higher than in any period 





in history except 1948 and 1951-54. 

There is little question that retail 
sales will set a new peak during the 
current quarter, and of course for the 
year as a whole. At present, there ap- 
pears every prospect that consumers 
will continue to spend freely next 
year as well. This favorable outlook, 
combined with the strong position of 
other important elements of the 
economy, indicates continuation of 
the business boom. 
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This announcement is neither an offer to sell nor a solicitation of an offer to 
buy any of these hares. The offer is made only by the Prospectus. 


Not a New Issue 





392,000 Shares 
American Can Company 


Common Stock 
($12.50 Par Value) 





Price $42%4 a Share 
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Copies of the Prospectus may be obtained from only such of the under- 
signed as may legally offer these Shares in compliance with 
the securities laws of the respective States. 
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Biscuit Leaders 





Concluded from page 10 


quarter of this year but the new plants 
in Georgia and at Melrose Park near 
Chicago are now running well in the 
black, lifting second quarter earnings 
to 79 cents a share compared with 68 
cents in the first quarter and only 21 
cents a year earlier. Full year net 
may run close to $3.00 per share, but 
because several plants remain to be 
modernized, early restoration of the 
$2.00 annual dividend can hardly be 
expected. Slow but steady improve- 
ment is in prospect, however, and the 
former $4.00 per share earnings level 
should be reattained in time. An en- 
couraging factor is the high level of 
sales during the first half of this year 
—$62.8 million against $58.9 million 
one year earlier. 

National and Sunshine both oc- 
cupy a sound investment position. 
While returns from present dividend 
rates are slightly under five per cent, 
the shares of both companies are 


suitable for inclusion in conservative 
accounts. Retention of United Biscuit 
shares is warranted on the basis of 
earnings recovery prospects. Burry 
Biscuit is speculative and lacks any 
appreciable attraction. 


Dividend Meetings 


he following dividend meetings 

are scheduled for dates indicated. 
Meetings are frequently moved up a 
day or more or may be postponed. 


Oct. 10: Acme Steel; Clinton Foods; 
Copperweld Steel; DuMont (Allen B.) 
Laboratories; Fairchild Engine & Air- 
plane; General Tire & Rubber; Ham- 
mond Organ; Hayes Manufacturing; 
New Process; Pacific Western Oil; 
Phillips Petroleum; Spencer Kellogg & 
Sons; Vogt Manufacturing; Western 
Maryland Railway; White’s Auto Stores. 


Oct. 11: Archer-Daniels-Midland; 
Best & Co.; Dennison Manufacturing; 
Fedders-Quigan Corp.; Hooker Electro- 
chemical; Jefferson Lake Sulphur; Jewel 
Tea; Kresge (S. S.); McCormick & Co.; 
Mead Corporation; Petrolite Corpora- 
tion; Pneumatic Scale; Serrick Corpora- 
tion; Servomechanisms Inc.; Union Gas 
System. 





Oct. 13: American Ship Building; 
American Water Works; Beneficial 
Corporation; Cherry-Burrell; Colgate- 


Palmolive Co.; Empire Southern Gas; 
Hancock Oil; Heyden Chemical; Idaho 
Power; Minneapolis Gas; Reynolds (R. 
J.) Tobacco; United Stores; West Point 
Manufacturing; Woolworth (F. W.). 


Oct. 14: Alloy Cast Steel; Beck (A. S.) 
Shoe; Buckeye Steel Casting; Halle 
Bros.; McCord Corporation; Missis- 
sippi Valley Public Service; Morrison- 
Knudsen; Scotten Dillon; Smith-Doug- 
las; Sunray Mid-Continent Oil; Texas 
Utilities; United States Rubber; Walker 
Manufacturing. 


Oct. 17: American Seal-Kap; Hormel 
(George A.) ; Libbey-Owens-Ford Glass; 
Oswego Falls: Standard Oil (Indiana); 
Thompson Products; Washington Steel; 
Wilcox Oil. 


Oct. 18: Alabama Gas; Allied Mills; 
American Colortype; Canada Dry Ginger 
Ale; Central & South West Corporation; 
Chesapeake Corporation of Virginia; 
City Auto Stamping; Colorado Central 
Power; Columbian Carbon; Delta Air 
Lines; Electric Hose & Rubber; Kings 
County Lighting; Loblaw Groceterias; 
Lukens Steel; Lynch Corporation; Mi- 
cromatic Hone; Missouri Portland Ce- 
ment; Oklahoma Natural Gas; Peerless 
Cement; Rayonier Corporation; Ross 
Gear & Tool; Sherwin-Williams Co.; 
Skelly Oil; Southern Natural Gas; Sun 
Oil; Thompson (J. R.); United States 
Lines; Wrigley (Wm.) Jr. 





PANHANDLE EASTERN PIPE LINE COMPANY 


Producer, 

Long Distance Transporter 

and Supplier of 
Natural Gas, directly 

and indirectly, to an estimated 

population of over 12,000,000 


and to industries in Texas, 

Oklaboma, Kansas, Missouri, 
Illinois, Indiana, Obio, 

Michigan and the Province 


of Ontario. 
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ground. 





fuel. 


\ PANHANDLE / 


Informed investors know that one of the im- 
portant characteristics of Panhandle Eastern is its 
ownership of substantial natural gas reserves. 


Competition for additional gas supply to meet 
increasing demands has resulted in higher prices for 
gas in the field, and higher values for gas in the 


The key to a dependable, adequate supply of 
natural gas is the never-ending search for addi- 
tional reserves... a search that calls for the courage 
to make enormous investments of new capital. 


The natural gas industry will continue to make 
these investments to locate new gas fields and to 
expand transmission capacity so long as there is 
adequate incentive to encourage natural gas com- 
panies to find, produce and transport this superior 


PANHANDLE EASTERN PIPE LINE COMPANY 
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WHEN YOU SUBSCRIBE 


FOR PERSONAL SUPERVISORY 
INVESTMENT SERVICE 


















































(1) Prepare a definite program based upon 
your objectives and resources, looking to 
capital enhancement, income, or both; 


(2) Analyze the portfolio already established; 
(3) Tell you how to recast it so as to bring 


it into line with current business and 


investment prospects, and in accord with 
your objectives; 


(4) Advise you, if your resources are entirely 
in cash, how to inaugurate your program; 


(5) Tell you instantly when each new step is 
necessary; 


(6) Keep a record of every transaction you 
make, and an accurate transcript of your 
investment position; 


(7) Furnish monthly comment on your invest- 
ment program; 


(8) Provide full consultation Privileges, in 
person, by mail, or by wire, regarding 
any investment problem. 


© 


Mail us a list of your securities and let us ex- 
plain how our Personalized Supervisory Service 
will point the way to better investment results. 
The fee is surprisingly moderate. 
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YOU INCUR NO OBLIGATION 


FINANCIAL WORLD 
RESEARCH BUREAU 


86 Trinity Place. New York 6. N. Y. 


Please explain (without obligation to 


me) how Continuous Supervision will 
aid me. 
My Objective: 

Income [] Capital Enhancement [J 
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DIVIDENDS 





DECLARED 








To receive a dividend, stock must be 


purchased before ex-dividend date, which 
normally is three days before the record 


date. 
Company 
Aberdeen Petroleum 
As aie noose i 6c 
Adams- Millis ........ Q50c 
Amerada Petroleum ..Q50c 


Amer. Box Board..... 045c 
American Distilling ..Q50c 
Amer. Home Products. M20c 


Amer. Natural Gas...Q55c 

De GY Ob. occcsss Q37%c 
Anaconda Wire & Cable.75c 
Anderson, Clayton ...Q50c 
Atlantic City Electric 

$F PE. wa wsnsdcccees QO$l 
Austin Nichols 

Seen. wc rananeeee 30c 


Avco Mig. $2.25 pf..Q56%4c 
Bath Iron Works..... Q65c 


Best Moods ...46s.is605 Q50c 
Brooklyn Union Gas..Q45c 
Buffalo Forge ......... 35c 


Carolina Clinchfield & 


Ohio Railway ....Q$1.25 
Campbell (A. S.) 
ee Pee, +$1.20 
Caterpillar Tractor ...Q40c 
Do 4.20% pf....... Q$1.05 
— 6 Peer Q25c 
ee ee. E25c 
Camiaaiaion Engi- 
ee Q75c 


Continental Transport 


BO. ccc cacskeen Q17%c 
Corn Products 

ee 32'%c 

Le. er QO$1.75 
Crown Cork & Seal 

BOR:. cieiindcenaede *Q50c 
Davidson Bros. ...... Q10c 


Dominion Steel & Coal.*25c 
Elastic Stop Nut........ 25c 


Empire Millwork ...... 10c 
Food Machinery & 

Chem. 334% pf... .Q9334c 
Gamble-Skogmo ...... 15c 

ie | ees Q62%c 
Gen. Public Utilities... .40c 

DDS bd ok die eee eee 75¢ 
Mills BOM. ..oskkitiawcns 25c 
Hartford Elec. Light. nia ™ 
oe | rer 
Settee A vst devine re 


Do 334% pf...... Q9334c 
Hercules Powder 


5% pf coc ccccecccocs $1. 25 
il © er ere Q25c 
Hiebic Mae. ...65+5.. O15¢ 
Horder’s Inc. ........ Q25c 

SM Ccdewis takes ces ¥25c 
Horn & Hardart...... Q40c 
Interchemical Corp. ....65c 

Do 4%4% pf.....Q$1.12% 


International Packers.*S30c 
Jersey Central Pwr. & 


Light 4% pf......... Q$l1 
a ek) re ee Ql15c 
Kennedy’s Inc. ....... 22%4c 
Keyes Fibte. .ciscesescs 30c 
Kobacker Stores ..... Q20c 


Kropp Forge 


Pay- 
able 


10-28 
11- 1 
10-31 
11-10 
10-28 
11- 1 
11- 1 
11- 1 
10-25 
10-27 


11- 1 


11- 1 
11- 1 


1- 2 
10-27 
11- 1 
11-29 


10-20 


11-29 
11-10 
11-10 
10-21 
10-21 


10-28 
11- 1 


10-25 
10-25 


11-15 


10-28 
10-31 


11- 1 
10-28 


11- 1 


10-31 
10-31 
11-15 
11-15 


11- 1 
11- 1 
10-31 
10-31 
10-31 


11-15 
10-15 
11- 1 
11- 1 
12-20 
11- 1 


il- 1 
11- 1 
11- 1 


11- 1 
11-15 


10-20 
12- 1 
11- 1 
10-25 


Record 
Date 


10-20 
10-14 
10-14 
10-27 
10-18 
10-14 
10-14 
10-14 
10-11 
10-13 


10-11 


10-20 
10-14 


12-19 
10- 7 
10-10 
11-18 


10- 7 


11-18 
10-20 
10-20 
10-10 
10-10 


10-14 
10-13 


10- 7 
10- 7 


10-14 


10-14 
10-12 


10-15 
10-14 


10-14 


10-18 
10-18 
10-14 
10-14 


10-14 
10-14 
10-14 
10-10 
10-10 


11- 1 
10- 1 
10-14 
10-14 
12- 7 
10-14 


10-18 
10-18 
10-14 


10-10 
10-14 


10-11 
11-10 
10-14 
10-15 











Company able Date 
Lane Bryant 

ee i Q56%c 11-1 10-14 
Lee Rubber & Tire....Q30c 10-28 10-14 
Long Island Lighting..Q25c 11-1 10-14 
Macy (R. H.) & Co. 

i ee Q$1.06%4 11-1 10-10 
Manhattan Shirt ..... Q35c 12-1 11-10 
Marshall Field ....... 50c 10-31 10-15 
Maytag Co. $3 pf...... Q75c 11-1 10-17 
Nat’l Mfrs. & Stores..Q25c 10-15 10-1 
Neisner Bros. 

434% pf......... Q$1.1834 11-1 10-15 
Néeagara Share ......... 15 12-15 12-1 
Northern Illinois ..... 20c 11-1 10-18 

Do $1.50 of....... Q37t%c 11-1 10-18 
No. Ohio Telephone...Q35c 1-2 12-16 
Northwest Engineering 

2 Serer rt Q25c 11-1 10-14 

BF evvenenasenemeun E25c 11-1 10-14 

oe es Speer Q25c 11-1 10-14 

BM cunkinviinwebantel E25c 11-1 10-14 
Noxzema Chemical Ql5c 10-15 10- 6 

2’ Peer Q15c 10-15 10- 6 
Oklahoma Gas & Elec...40c 10-29 10-14 
Chonite Go. 2... veces Q50c 11-1 10-14 
EE SO. nce eccieved $1.25 11-1 10-21 
Otis Elevator ...... Q62%c 10-28 10- 7 
Pabst Brewing ...... 17%c 11-25 11-1 
Parke, Davis ........ Q35c 10-31 10-10 
Permanente Cement ....20c 10-31 10-10 
Pittsburgh Railways ...20c 10-26 10-10 
Phillips-Jones .......... 20c 11-1 10-20 

oe, Ee eee Q$1.25 11-1 10-20 
re 25c 10-25 10-10 

Do 5%4% pf.....Q$1.371%4 10-20 10-10 
Pines Tel cc cccess ces 20c 11-15 11-1 
Public Service (Colo.)Q45c 11-1 10-11 

Do 44% pf.....Q$1.06% 12-1 11-15 
Quebec Power ...... *Q30c 11-25 10-14 
Republic Natural Gas..S50c 10-25 10-15 
Rockland Light & 

WG Gaueouekecvan Ql5c 11-1 10-18 
eS er 25c 10-14 10- 3 
Schenley Industries ....25c 11-10 10-20 
Seaboard Oil ........ Q25e 12-15 12-1 
Standard Milling Cl. A..5c 11-15 11-1 

SRA Bas kano awed 5c 11-15 11-1 
Steel Co. (Canada)..*Q30c 11-1 10-7 
Texas Industries........ 10c 10-31 10-15 
Texas Instruments 

NN Hs kyiawendd Q28c 11-1 10-14 
Thermoid Co. 

kf arrrrrr Q62%c 11-1 10-14 
TOO TOG, kicasecdse’ Q25c« 11-1 10-14 
Trico Oil & Gas...... Ql0c 11-1 10-15 
Wailea Conpis.c ss iadsc 15c 11-14 10-31 
Washington (D. C.) Gas 

PR ere Q50c 11-1 10-14 

Do $4.25 pf...... Q$1.06%4 11-10 10-25 

Do $4.50 pf.....Q$1.12'% 11-10 10-25 

Stock 
Bell & Howell...... ...10% 11-1 10-14 
Nat’! Manufacturers & 

ee Pe ee 10% 12-1 11-10 
West Disinfecting ..... 50% 11-1 10-10 
Wheeling Steel ....... 10% 10-14 10-7 

Omitted 
Devoe & Raynolds Cl. A & B. 
*Canadian currency. {Special. E—Extra. M— 


Monthly. 
Year-end. 


Q—Quarterly. S—Semi-annual. Y— 
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CORPORATE EARNINGS 


EARNED PER SHARE 
ON COMMON STOCK: — 1955 1954 


36 Weeks to September 11 





American Enka ......... $3.83 $2.60 
[Lo eh 5 ae ee ee 0.54 0.37 
Consolidated Laundries ... 2.12 2.20 

12 Months to August 31 
Po eee 2.01 1.84 
American Gas & Elec..... 2.87 2.38 
General Telephone ....... 2.24 1.67 
Gulf States Utilities...... 2.06 1.86 
Montana Power ......... 2.87 2.65 
Otter Tail Power........ 1.37 1.38 
VC eS eee 4.11 3.51 
Utah Power & Light..... 3.24 2.59 
Virginia Elec. & Pwr..... 2.51 2.14 
West Penn Elec.......... 2.00 1.81 

9 Months to August 31 
American-Marietta ...... 2.51 1.28 
OVC BER 5, < everacrgiseae aiers D0.02 0.31 
Branneft Mite, . ccces< 0.34 0.12 
Eagle-Picher ............ 3.36 1.24 
Ex-Cell-O Corp. ........ 4.52 4.19 
Mueller Brass: .cciiciccs ces 3.22 2.99 
Shamrock Oil & Gas..... 225 2.39 
Li... ft eee 0.19 0.38 
Wyandotte Worsted ..... 0.42 D0.04 


8 Months to August 31 


Atchison, Top. & Santa Fe 8.62 6.77 
Atlantic Coast Line R.R... 3.40 2.91 
Baltimore & Ohio........ 6.21 3.14 
Baltimore Transit ....... 0.79 0.05 
Bangor & Aroostook...... 4.21 4.66 
Del., Lack. & Western.... 0.58 1.08 
Great Northern Ry....... 3.12 2.36 
Illinois Central .......... Sak 3.72 
Lehigh Valley ........... 2.48 0.62 
Louisville & Nashville.... 5.90 4.55 
Norfolk & Western....... 3.86 2.19 
Northern Pacific ........ 4.71 2.35 
a 3.30 2.85 
Seaboard Air Line R.R.... 5.45 S15 
Southern Pacific ......... 4.38 3.09 
Sowteere Ry... cic... es 8.57 4.84 
Union Pacific ........... 10.75 8.69 
Virginian Ry. ........... 3.70 2.06 
Western Union Tel....... 1.32 0.91 

6 Months to August 31 
Beatrice Foods ....:..... 1.80 1.77 
Grend Union .....séc0es. 0.87 0.83 
M & M Wood Working.. 1.13 0.78 


ale 3 Months to August 31 
Kaiser Alum. & Chemical. 0.61 0.43 


12 Months to July 31 


Amer. Sumatra Tobacco... 0.18 0.04 
Beau Brummell Ties...... 0.52 0.41 
ere 1.39 1.40 
Hayes Industries ........ 2.85 2.84 
SE  hgade ds emee 1.38 0.98 
9 Months to July 31 

Canadian Breweries’...... *2.39 *2.06 
12 Months to June 30 

Beam (J. B.) Distilling... 1.69 0.80 
eo  pereerrr re *0.78 *0.19 
SG MEL. cana en cdetadacan 0.50 0.20 
eer eres 0.09 0.14 
National Airlines ........ 3.01 1.45 
National Lock ........6::. 2.54 2.07 
Resistoflex Corp. ........ 0.30 0.28 
Sparks-Withington ...... 0.16 D0.36 
6 Months to June 30 

Corroon & Reynolds...... 0.54 0.53 
2 SS Sr 2.14 1.66 
Haveg Industries ........ 1.55 0.03 
Hollinger Cons. Gold..... *0.18 *0.26 
Péesfert Circle ......6.4.. 2.50 1.16 
errr rr ry 0.91 0.28 





*Canadian currency. D—Deficit. 
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In 25 years much has been 
added....in The INDUSTRIAL SOUTHEAST 


to the resources of industry in Mississippi, Alabama, Georgia, and 
South Carolina... and to the capacity of Southern Natural Gas. 


serving the industry of these states. 


NUMBER OF 
INDUSTRIAL 
WAGE EARNERS 
IN THE 
SOUTHEAST 


1955..875,000 
- 375,000 





GAS DELIVERY 
CAPACITY OF 
SOUTHERN 
NATURAL GAS 
COMPANY 


(IN CUBIC FEET 
PER DAY) 

















1955...925,000,000 
1930...109,000,000 




























VALUE OF THE 
SOUTHEAST’S 
MANUFACTURED 
PRODUCTS 





1955 .. $11,000,000,000 
1930... $1,405,000,000 







MILES OF 
PIPELINE 
OWNED BY 
SOUTHERN 
NATURAL GAS 
COMPANY 









1955... 4,000 
1930 ....1,250 





Growing Steadily with the 
Expanding Industrial Southeast 


SOUTHERN NATURAL GAS COMPANY 


WATTS BUILDING, BIRMINGHAM, ALABAMA 


SOUTHERN 


NATURAL 
G 


COMPANY 








Oil Industry 





Concluded from page 4 


the end of October to take care of 
customers’ needs during a moderately 
severe winter; if the weather is mild, 
these stocks will prove excessive and 
prices will tumble. Supplies on hand 
at present are a little too large for 
comfort, though in better balance 
than during some other recent years, 
and gasoline inventories are also a 


little larger than oil men would like 
to see them. 

However, demand for all major 
petroleum products has shown an ex- 
cellent gain thus far during 1955, 
and a normal winter will take care 
of heating oil stocks without any dif- 
ficulty. Crude oil inventories are cur- 
rently the smallest in nearly four 
years, and thus no threat to the price 
structure is posed from this direction. 
Most of the larger enterprises in the 
group have shown excellent gains in 
earnings thus far during the year, 
and face encouraging prospects for 


1956. 
29 











STOCK FACTOGRAPHS 









Armour & Company 





Incorporated: 1900, Illinois; established in 1863. 
Main office: Union Stock Yards, 48rd Street 
and Racine Avenue, Chicago 9, Ill. Annual 
meeting: Third Friday in February. Number of 
stockholders: About 20,000. 


Capitalization: 

NE 3 oo Gane cme $184,699,160 
Common stock ($5 par)........ 4,065,711 shares 
PPM. 5. 5c4cGuan bksee esse en's 500,000 





*To purchase one share of common at $12.50 
to Dec. 31, 1956; $15 to Dec. 31, 1959 and $20 
to Dec. 31, 1964. 


Business: One of the two largest 
meat packers; also manufactures vari- 
ous by-products, distributes poultry, 
eggs, cheese and butter. Produces 
chemicals and pharmaceuticals, includ- 


ing insulin, ACTH, thyroid and liver 
preparations and pituitary hormones. 
Financial Position: Working capital 
October 30, 1954, $154.3 million; ratio, 
2.4-to-1; cash, $26.8 million; inven- 
tories, $151.7 million. Book value of 
common stock, $43.78 per share. 


Dividend Record: Payments on pres- 
ent common 1937 and 1948. 


Outlook: Earnings are subject to 
wide fluctuations reflecting hog and 
cattle supplies, which affect meat prices, 
as well as the level of disposable in- 
come. Operating economies resulting 
from an extensive plant modernization 
prugram, elimination of preferred divi- 
dend requirements, and greater empha- 
sis on more profitable non-food lines 
(including chemicals) are favorable 


factors, but earnings doubtless will 
continue to follow an irregular pattern. 


Comment: Stock is speculative but 
appears to be improving in status. 


DATA ON STOCK 


Years ended Oct. 31: -——Calendar Years——, 


Earnings Dividends Price Range 
1948.... $1.87 $0.90 15%— 6% 
1949.... D0.60 None 8%4— 5 
1950.... 3.94 None 11%— 7% 
1951.... $8.20 None 12%— 8% 
1952.... §100 None 12%— 8% 
1958.... 181 None 12%— 8% 
1954.... D035 None 14%— 8% 
1955.... N.R. #None #16%—138% 





+Revised by company. fAfter $0.74 estimated 
net Kansas City flood loss. §53-week period. 
#To October 5. D—Deficit. N.R.—Not reported. 





The Chicago Corporation 





Incorporated: 1929, Delaware. Offices: 135 South 
La Salle Street, Chicago 8, Ill., and Continental 
Life Bldg., Ft. Worth, Texas. Annual meeting: 
Last Friday in April. Number of stockholders: 
Preference, 1,476; common, 16,180. 


Capitalization: 


Long term debt (bank loans)... $45,500,000 
{Preference stock $3 cum. conv. 

[RNMOEN). so cbaee nuns eseecee 100,000 shares 
Common stock (no par)........ 4,009,506 shares 





7Callable at $65 per share; convertible into 
common share for share. 


Business: Oil and gas production has 
assumed major importance to this 
company, with sizable producing and 
non-producing properties mainly in the 
Gulf Coast area and interests in sev- 


eral recycling plants. Net properties 
contributed $28.6 million of 1953 as- 
sets, while $4.9 million represented ma- 
jority-owned or associated companies 
and marketable securities. In 1954, 
purchased Champlin Refining and sub- 
sidiary Peppers Refining (oil produc- 
tion over 9,000 barrels daily, refining 
capacity 23,750 barrels daily). 


Financial Position: Working capital 
December 31, 1954, $17.6 million; ra- 
tio, 2.3-to-1; cash, $13.3 million. Book 
value of common stock, $9.88 per share. 


Dividend Record: Irregular preferred 
payments 1929-43, when arrears were 
settled; regular since. Common divi- 
dends 1946 to date. 


Outlook: Interests are considerably 
diversified, but oil and gas production 


are the principal sources of revenues, 
and earnings thus largely depend upon 
demand and prices for these products. 
Comment: Stocks carry speculative 
possibilities. 
DATA ON COMMON STOCK 
Years ended Dec. 31: 


*Earn- jfEarn-  Divi- 
ings ings dends Price Range 
1948..$1.36 $1.31 $0.50 14%— 9 
1949.. 109 120 060 14 —9 
1950.. 0.95 1.08 0.60 15%—10% 
1951.. 1.007 1.34 060 17 —12% 
1952.. 1.17 1.20 0.75 21%—15% 
1953.. 1.53 1.45 0.80 21%—17% 
1954.. 112 1.51 080 27%—18% 
~1955.. $0.86 §0.85 §26 —20% 





*Excluding security profits, etc. Including 
security profits, etc. {Six months to June 30 vs. 
$0.98 in like 1954 period. §To October 5. 





Endicott Johnson Corporation 





Incorporated: 1919, New York, established 1894. 
Office: Endicott, N. Y. Annual meeting: Third 
Monday in March. Number of stockholders: 
Preferred, 1,700; common, 9,200. 


Capitalization: 


RID ROTORTEIPNES oi ooo sece bs 3 $7,318,000 
*Preferred stock $4 com. ($100 

oe OE ee ee i Ee 72,380 shares 
Common ($25 par).........es0ee. 810,720 shares 





*Callable at $100. 


Business: Second largest manufac- 
turer of footwear for men, women and 
children. Does practically all its own 
tanning; output is sold through inde- 
pendent retailers, jobbers, mail order 
houses and chain stores, as well as own 


527 retail outlets. Daily capacities: 
155,000 pairs leather shoes, 140,000 
pairs rubber heels, 100,000 pairs rubber 
soles, 25,000 pairs rubber footwear. 

Financial Position: Working capital 
May 28, 1955, $45.1 million; ratio, 3.2- 
to-1; cash, $4.4 million; inventories, 
$41.0 million. Book value of common 
stock, $67.66 per share. 


Dividend Record: Regular on pre- 
ferred; on common 1919 to date. 


Outlook: Per capita shoe consump- 
tior, particularly in the lower and 
medium priced lines which company 
features, is relatively stable. Earnings 
reflect changes in consumer income 
(which influences selling prices) and 
material and labor costs. 


Comment: Preferred is of investment 
grade; common is a good income pro- 
ducer. ; 

DATA ON COMMON STOCK 
Years ended Nov. 30: 7——Calendar Years——, 


Earn- fEarn- Divi- 

ings ings dends Price Range 
1948. $8.15 $4.11 $2.10 34 -—29% 
1949. 3.70 2.48 2.000 35%—29% 
1950. 6.01 1.36 1.60 335—28% 
1951. 6.09 2.52 1.60 33%—26% 
1952. 3.15 2.82 1.60 30%—26 
1953. 4.19 2.23 1.60 29%—25% 
1954. 4.23 2.28 1.60 291%4—26 
1955. t.... £1.66 §1.60 §34%—28% 





*Before inventory, contingency and certain 
other reserves. +As reported by company. {Six 
months to May 28 vs. $0.99 in like 1953-54 
period. §To October 5. 





J. J. Newberry Company 





Incorporated: 1923, Delaware; established 1911. 
Office: 245 Fifth Avenue, New York 16, N. Y. 
Annual meeting: First Tuesday in April. Num- 
ae stockholders: Preferred, 1,190; common, 


Capitalization: 
es er ree $12,513,289 
*Preferred stock 314% cum 

IGLe ORE). wocackbacasasusee 100,000 shares 


Common stock (no par)........ 71,521,784 shares 


*Callable at $101.50. About 50% owned by 
Newberry family. 





Business: Operates a chain of variety 
stores, selling merchandise priced from 
5 cents to $5. Has about 476 stores in 
45 states. Heaviest concentrations in 


30 


New England, the Middle Atlantic 


states and California. 


Financial Position: Good. Working 
capital December 31, 1954, $32.7 mil- 
lion; ratio, 3.2-to-1; cash, $11.8 mil- 
lion; U. S. Gov’ts, $3.2 million; inven- 
tories, $31.6 million. Book value of 
common stock, $33.81 per share. 


Dividend Record: Preferred, regular; 
common, 1928 to date. 


Outlook: Addition of larger stores and 
steady conversion to self-service units 
should stimulate sales and widen profit 
margins somewhat, although competi- 
tion will remain keen. Rising volume 
and operating economies, however, 
should be favorable factors. 





Comment: Preferred is of investment 
grade; common is one of the better 
issues in the retail chain variety group. 


DATA ON COMMON STOCK 
Years ended Dec. 31: 
Earnings Dividends Price Range 


1948.... $4.55 $2.00 35 —27% 
1949.... 3.72 2.00 39%—29 

1950.... 4.24 2.00 42%4—34 

1961.... 3.47 2.00 425%.—34% 
1952.... 38.82 2.00 43 %—35% 
1953.... 3.48 2.00 38 —31% 
1954.... 2.96 2.00 389 —31% 
1955.... *0.77 1.50 737%—33% 





*Six months to June 30 vs. $0.58 in like 1954 
period. ¢To October 5. 
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Company Date Page 
Admiral Corporation ............. Aug.31 30 
Allied Mills, iicadscnsiwagende July 13 28 é ° 
merican Sarr Aug. 3 31 
American Hawaiian S. S......... July 20 30 Railroad Stoeks in 1956 
American Machine & Foundry..... July 20 28 
American Metal Co. Ltd.......... July 6 30 
|? Oe Sh  ereprereerre Sept.28 35 N . E ‘ : 
one sa } cog Seg ay tte S paeas Aug.17 31 OW for the first time, earliest advance estimates of railroad earnings and 
mertean ine, _omelting..Aug. 3 30 dividends in 1956 are available to investors. It is plain that results next year 
Atlantic Coast Line Railroad. ..... —_* 2 will exert great influence on the future course of stock prices. For this reason, 
Seen. Coe Sey Piers oes ccases Aug.17 31 these earliest estimates of 1956 earnings and dividends can be of vital importance 
Best Foods, Inc.............+-.+4- Aug.17 30 to your capital. The Value Line Survey’s advance estimates have been remarkably 
Bigelow-Sanford Co., Inc.......... July 6 30 
OE GE Se ic ce dew deiecsaces Sept. 7 30 accurate in past years. 
F The wide cyclical swings in railroad earnings, caused by the large fixed costs, 
Pare —s mligkasstes v8 oe. a - cannot readily be-leveled out. The swings in stock prices, however, are a source 
Canada Dry Ginger ..........——_ 7 30 of opportunity as well as concern to investors. This penetrating analysis discusses 
Came C.D) sc cccccccssvssvcccccss Sept. 7 30 probable near-term trends and also some important new developments that bid fair 
CY PROGMORS 06 nce ce ees ceiccn Aug. 3 28 to halt the long-term decline in the railroads’ competitive position. 
Coca Cola Company.............. July 138 30 2 : ‘ : : 
Columbia Pictures ................ July 27 28 Farsighted investors will want to see the new Value Line Survey analysis of 
Commercial Credit ................ July13 30 the railroad industry and the prospects for each of 31 leading rail stocks. Objective 
pene nme — tteeeeee —_ : = ratings show the extent to which each stock is currently overpriced or underpriced, 
Continental Foundry & pe its. 27 «81 based on a normal capitalization of the earnings and dividends estimated in 1956. 
. In addition, exclusive Value Line measurements of quality, estimated yield on 
Diana Stores ....ccccccsccccccecs July 6 30 future dividends, and 1958-60 price expectancy are included. 
| salle > = gegen -*: © SPECIAL: You are invited to receive this 64-page issue covering the leading 
Silicon Miethers Steces............. July 27-30 Railroad and Railroad Equipment stocks at no extra charge under this Special 
Electric Auto-Lite ........ sseseeee Sept.14 30 Introductory Offer. In addition, you will receive in the next 4 weeks new 
ce age el a of America..... —_ “ = reports on over 200 major stocks and 14 industries to guide you to safer and 
a ............ jae. 6 31 more profitable investing. Each stock is appraised as "Especially Underpriced," 
Sateats @esen cine a “Underpriced," "Fairly Priced," "Fully Priced," or “Overpriced.” This issue 
—a—€ ............ Sept.21 31 analyzes 44 stocks, including: 
WedGere-Qaigan oc cc ccccccccccccs Aug.17 31 Chesapeake & Ohio N. Y. Central Pennsylvania R.R. West. Air Brake 
Federal Pacific Electric........... — 20 30 Atchison Rock Island St. Louis-San Fran. Alco Products 
Federal Paper Board.............. 3 30 Chicago & N. W. Great Nor thern Southern Pacific Bald. Lima Ham. 
Ford Motor Company of Canada. —_ 14 «#81 Baltimore & Ohio Nickel Plate Southern Railway Genl. Amer. Trans. 
ene Aug.31 30 Canadian Pacific Erie R.R Union Pacific Union Tank Car 
General Acceptance Corp A 24 380 Chicago Milwaukee Northern Pacific ACF Industries and 21 others 
ec ccecese ug. 
Goodyear Tire & Rubber.......... Sept.14 31 $5 INTRODUCTORY OFFER* 
Harris-Seybold .................-. Sept.21 31 Includes 4 weekly editions of the Value Line Survey—with a full-page Rating 
Hershey Sc nte ee Sept.14 381 & Report on each of 200 stocks and 14 industries, including advance estimates 
Selltnger Conscttdered’ Gad Mines Sent 14 a of 1956 earnings and dividends. It includes also a new Special Situation Recom- 
Homestake Mining .............. ‘July 13 30 mendation, Supervised Account Report, 2 Fortnightly Commentaries, and 4 Weekly 
International Utilities ............ July 13 380 Supplements. (Annual subscription $120.) p ‘ 
Selden @ Bienen ier 6 BONUS: You will also receive under this Special Offer at no extra charge 
eee —_ the new 12-page Summary-Index giving current Value Line advices, yields and 
Kansas Gas & Electric........... July 20 30 future price expectancies on all 700 stocks under supervision. 
Lehigh Valley Railroad.......... Sept.14 30 *New subscribers only. 
Minerals & Chemicals Corp. of 
et Sept.21 31 I Fs ee os cae ei eR asl RO Sb eee w Me niaies era Cy eT 
Minnesota & Ontario Paper....... Sept. 7 31 
ae ree July13 28 PR ae. thie ee ee ean ass Ce ed a 
Munsingwear, Inc. .............. Aug. 3 31 . 
Myers (F. E.) & Bro. Co......... July 20 28 SS hie neha ath ig tata ane BA dew aee aackind eek eee Zene....... are 
National Acme .................. Aug.24 30 The Value Line Survey is now used by over 13,000 individual 
Newport ee Be ae : = and institutional subscribers throughout the world, including 
mln... <a July 27 28 banks, trust companies, insurance companies and universities. 
Oliver Corporation ............... July 18 28 Send $5 to Dept. FW-53 
OE WU Gbacc esse rec nective July 27 31 ‘ y E L I N E 
a en Factographs T H E ALU 
Wet, Tea, TONG oo cic ccciaccs July 6 25 TMENT SURVE 
Parker Rust Proof A ° 24 30 INVES S i 
eeeesertcescecse ug. ° 
i hi die ee ined 4500 Aug. 3 28 Published 5y ARNOLD BERNHARD & Co., Inc. 
Pittsburgh Screw & Bolt.......... Sept.14 31 THE VALUE LINE SURVEY BUILDING 
ge ee AT eee eee July 6 31 5 EAST 44TH STREET, NEW YORK 17, N. Y. 
Republic Aviation ............... Aug. 3 31 
Reynolds (R. J.) Company........ Sept.28 35 
a ee Aug. 3 28 
San Diego Gas & Electric......... Aug. 3 30 
a age eet eh A July 27 31 
outhern Company ............... Aug.24 380 
Southern Production ............ Sept.21 31 s | . d REAL ESTATE WANTED 
Spalding (A. G.) & Bros.......... Sept. 14 30 Book Manuscripts Invite WANTED 
piege ee teceeheiaaress teed uly 20 28 
Standard Railway. Equipment Looking for a publisher? Send for our illustrated | fave client who is interested in purchasing large 
Manufacturing ................. July 27 28 | booklet, To the Author in Search of a Publisher. office bldg. in Southwest U. S. Has $300,000 
Stewart-Warner ................. July 6. 31 | Tells how we can publish, promote, distribute your | cash. Desires modern type bldg. up to 1 million 
Storer Broadcasting .............. Aug.17 30 | book. All subjects considered. New writers wel- | dollars value. Write 
Sunshine Mining ................ Sept.28 35 | come. Write today for booklet ma at free. LUND REALTY , 
Vantage Press, Inc. @ 120 W. 3ist St., N. Y.1 725 N. Atlantic Av., Daytona Beach, Florida 
— — reehiee esie Aare a = In Calif.: 6253 Hollywood Blvd., Hollywood 28 Brokers’ Cooperation Invited 
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STATEMENT OF OWNERSHIP 


STATEMENT REQUIRED BY THE ACT OF 
AUGUST 24, 1912, AS AMENDED BY THE 
ACTS OF MARCH 3, 1933, AND JULY 2, 
1946 (Title 39, United States Code, Section 
233) SHOWING THE OWNERSHIP, MAN- 
AGEMENT, AND CIRCULATION OF FIN- 
ANCIAL WORLD, published weekly at New 
York, N. Y., for October 1, 1955. 

1. The names and addresses of the publisher, 
editor, managing editor, and business managers 
are: Publisher, None; Editor, Richard J. Ander- 
son, 86 Trinity Pl., N. Y. 6, N. Y.; Managing 
editor, none; Business manager, Arthur E. Voss, 
86 Tunty Pi, Ne Y¥. 6, NY. 

2. The owner is: (If owned by a corporation, 
its name ard address must be stated and also im- 
mediately thereunder the names and addresses 
of stockholders owning or holding 1 percent or 
more of total amount of stock. If not owned by 
a corporation, the names and addresses of the 
individual owners must be given. If owned by 
a partnership or other unincorporated firm, its 
name and address, as well as that of each indi- 
vidual member, must be given.) 

Guenther Publishing Corp., 86 Trinity Place, 
New York 6, N. Y.; Richard J. Anderson, 86 
Trinity Place, New York 6, N. Y.; Ralph E 
Bach, 86 Trinity Place, New York 6, N. Y.; 
Arthur E. Voss, 86 Trinity Place, New York 6, 
N. Y.; George E. Andresen, 86 Trinity Place, 
New York 6, N. Y.; Salli T. Katz, 458 No. 
Palm Drive, Beverly Hills, Cal.; George Dimon, 
13 Cottage Place, Katonah, N. Y. 

3. The known bondholders, mortgagees, and 
other security holders owning or holding 1 percent 
or more of total amount of bonds, mortgages, or 
other securities are: (If there are none, so state): 
None. 

4. Paragraphs 2 and 3 include, in cases where 
the stockholder or security holder appears upon 
the books of the company as trustee or in any 
other fiduciary relation, the name of the person 
or corporation for whom such trustee is acting; 
also the statements in the two paragraphs show 
the affiant’s full knowledge and belief as to the 
circumstances and conditions under which stock- 
holders and security holders who do not appear 
upon the books of the company as trustees, hold 
stock and securities in a capacity other than 
that of a bona fide owner. 

5. The average number of copies of each issue 
of this publication sold or distributed, through 
the mails or otherwise, to paid subscribers during 
the 12 months preceding the date shown above 
was: (This information is required from daily, 
weekly, semiweekly, and triweekly newspapers 
only): 46,900. 








RICHARD J. ANDERSON, 
Editor. 
Sworn to and subscribed before me this 29th 
day of September, 1955. 
(Seal) FLORENCE D. HANSE, 
Notary Public, Kings County. 


é (My commission 
expires March 30, 1956.) 








HELP WANTED 


Salesmen Wanted, calling on institutions, corpo- 
rations and labor urions, to represent firm 
offering investments insured by an agency of 
ts: S. Gov’t. Highest average yield being paid 
pn insured money in the country today: Lucra- 
tive return to qualified individuals. 
Box #676, c/o Financial World 
86 Trinity Place, New York 6, N. Y. 


REAL ESTATE 











Financial Summary 











“READ LEFT SCALE SCALE —= = 
IN 140 
ederal Reserve Board 
135 
130 
125 
1954 120 
Adjusted for 1947-49 = 100 115 
1947 1948 1949 1950 1951 1952 1953 1954 MAM 1.3. 2S. 08D 
° _1955 — 1954 
Trade Indicators pan aaa” (ee 
‘Electri Si BE 6c. cherie tsxasceensuend 10,623 10,756 10,627 9,158 
secre age ph sdrahinita Meee 822,214 819,025 810,000 710,215 
$Steel Operating Rate (% of Capacity)........ 96.1 96.5 97.0 71.0 
$Steel Production Index (1947-49 = 100)....... 144.4 145.0 145.7 a 
ye 1955 ‘ 
Sept.14 Sept.21  Sept.28 Sept. 29 
{Commercial Loans ...... { Federal Reserve ) $24,400 $24,570 $26,670 $21,015 
{Total Brokers’ Loans....{ Bank Members 3,604 3,597 3,600 3,344 
Demand Deposits ....... 94 Cities J 56,110 56,263 56,306 55,043 
{Brokers’ Loans (New York City)............ 1,691 1,673 1,689 1,789 





000,000 omitted. §As of the following week. +Estimated. 


Market Statistics - New York Stock 


Exchange 

















. 955 ——165s—_—_ 
a — Sept. 28 Sept. 29 Sept. 30 Oct. 3 Oct. 4 High Low 
30 Industrials .. 472.61 468.68 466.62 455.70 458.85 487.45 388.20 
20 anaes al ~ 155.51 155.45 155.05 151.64 152.20 164.29 137.84 
15 Wtlitses ..... 63.82 63.57 63.14 62.38 62.58 66.68 61.76 
65: Stocks: o.55:< 167.17 166.27 165.56 162.05 162.93 173.51 144.39 
“i 1955 =~ 
Details of Stock Trading: Sept. 28 Sept. 29 Sept. 30 Oct. 3 Oct. 4 
Traded (000 NECEG) 5 ccenccisicce 3,780 2,560 2,140 2,720 2,020 
ee aes : : eee . a eee ee, Se For 1,237 1,170 1,181 1,210 1,147 
Number of Advances..............-. 837 421 338 142 591 
Number of Declines ................ 215 509 591 932 320 
Number Unchanged ................. 185 240 252 136 236 
ge a er ee 13 19 9 6 3 
ane Te Tas hikes eShiernaeeees 7 7 13 38 20 
sink 98.49 98.54 98.53 98.53 
Dow-Jones 40-Bond Average........ 98.42 ‘ : ; ‘ 
Bond Sales (000 omitted)............ $6,640 $4,640 $4,690 $4,430 $4,933 
—— 1955 4 —— 1955 —___, 
*+Price-Earnings Ratios: Aug. 31 Sept. 7 ‘ue. 14 Sept.21 Sept. 28 High Low 
50 Industrials ...... 12.40 12.63 12.99 13.13 12.83 13.71 121 
0 “ere ences 8.22 8.41 8.50 8.48 8.07 11.74 8.06 
PO: Uglies sis ences 15.96 16.00 16.40 15.98 15.56 16.50 15.15 
*+Common Stock Yields: wn _— — — 
50 Industrials ...... 3.72% 3.66% 3.55% 3.52% 60% JOT ; 0 
30 Rakonds Seguin 4.75 4.65 4.60 4.61 4.84 5.18 4.45 
PO AOGMIMMIES ....c:65a5 4.43 4.42 4.41 4.43 4.55 4.65 4.41 
OOPSEDCKS, chinese 3.84 3.78 3.69 3.66 3.75 4.44 3.64 
* Average Bond Yields: 
ere per ee 3122 3.124 3.116 3.125 3.107 3.125 2.879 
+ Re a eee eee ete. 3.355 3.359 3.358 3.353 3.362 3.362 3.151 
Bite. cckccecscsseas 3.558 3.554 3.556 3.551 3.553 3.564 3.471 





VIRGINIA 
BEAUTIFUL OLD HOME 


Built 1780, on 90 acres, near Fredericksburg, in 
perfect condition, fully modernized. Center hall, 
>» Spacious rooms, bath downstairs; 4 rooms, 4 
baths upstairs. $45,000.00. 


Capt. H. C. Robison, USN (Ret.), Broker 
White Stone, Va. 








MODERN WATERFRONT RETIREMENT 


Home, 1% acres on point, beautiful setting 
near town. Living-dining room, kitchen, 
flosed porch, two bedrooms, 2 baths. Boat 
Glock. $23,500.00. 


Capt. H. C. Robison USN (Ret), Broker 
White Stone, Va. 
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*Standard & Poor’s Corporation. {For latest figures see page 17. 


The Most Active Stocks — Week Ended October 4, 1955 


Traded Sept. 27 ; Oct. 4 Change 
General Motors (when issued)........... 263,206 4634 46% — "A 
Sie Deseee OO gies ka odes Rens 200,800 583% 567% —1y% 
Chrysler Corporation ........2.0.cccccee- 195,000 9314 9534 42% 
Ciel TS isk skh eka nen eed 167,500 13954 139 — ¥% 
Tie: FIEND bcc iinet aecetnndoswes 129,600 19 21% +2 
Water Were GH isc kicks oie cc acieeeenes 112,700 447% 441% —*%% 
Pennsylvania Railroad ...........eeeee0s 112,400 2534 25% — 72 
ke ee ee Sr rer reer re 111,900 185% 21% +214 
Soorty Mand |. sk isis ssc ie vei vesieasnsas 109,500 23% 23 — % 
Sate CC BAD 5 3 si vk. cas si cece vaseves 106,900 27 a 31 +4 
Texas Gulf ‘Producing .....2.6-...22..555 100,400 3334 37% +35% 


FINANCIAL WORLD 




















eae 
A TREASURE CHEST 
in the 
GROWING West 





This is Basic Source Land 
for the Great Chemical Age... 


new--fresh--virtually untouched 














Every major basic raw chemical. 
60% of U.S.A. phosphate reserves. 
214 different minerals. 

One-third of nation’s copper. 


Largest proved uranium reserves 
in the nation. 


Greatest concentration of non-ferrous 
metal mills, smelters, refineries in U.S.A. 


Largest steel mill west of the Mississippi. 


Low-cost power, water, fuel. 
Intelligent and stable labor force. 
Sound diversified economy. 
Healthful climate with low humidity. 


A gateway to the rich, far west market 
where America is growing fastest. 


Plus . . . plenty of ‘elbow room”. 








UTAH POWER & LIGHT CO. 


A Growing Company in the Growing West 





The catalog of raw materials occurring in “Treasure Chest” land— 
mostly in enormous quantities—lists practically every element in the 
atomic scale. Here in the vast Utah, Idaho, Colorado and Wyoming 
area served by Utah Power & Light Company, many well-known 
American firms have already begun to dig into new, fresh, almost 
unlimited sources of wealth. But they have barely scratched the 
surface. The potentialities merit the careful study of any industry 


seeking larger opportunity for today and the future. 


Ask for copy of A Treasure Chest in the Growing West” 








Detailed information is presented in this Area Resource 
Brochure. Write, wire or telephone for a copy. Inquiries 
held in strict confidence. Address: W. A. Huckins, 
Manager, Business Development Department, Dept. 10; 
Utah Power & Light Co., Salt Lake City 10, Utah. 




















